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EXIT INDIANAPOLIS FIRE 
GERMAN AMERICAN TAKES IT 


Finds the Road Too Rocky With An 
Increasing Loss and 
Expense Ratio 





The Indianapolis Fire reinsured this 
week in the German American of New 
York and will retire. Since it lost 
$75,000 in the San Francisco fire by re- 
insurance it has had a hard pull. The 
recent examination showed a net sur- 

lus of $39,000, whereas it reported 

58,000 on Jan. 1. There has been some 
flurry in the stock ever since President 
Sol Meyer sent out a letter to stock- 
holders stating the losses had been very 
heavy and the surplus was decreased. 
He said an assessment was necessary. 
This threw some of the stock to those 
that were buying and it is claimed it 
was a move to get in the stock at a low 
figure and profit on the reinsurance. 
The German American has had the deal 
in progress for three weeks and it took 
effect Monday noon. 

Career of the Company 

When the stock changed hands after 
the San Francisco fire, D. A. Rudy, 
Indiana state agent of the German of 
Freeport, became president. J. T. Hin- 
derks, chief accountant at the home 
office of the German, was elected secre- 
tary and John R. Engle, Indiana state 
agent of the Milwaukee Mechanics, was 
chosen superintendent of agents. This 
regime did not secure the results to sat- 
isfy the financial interests, the main fac- 
tor, according to report, being Daniel 
Reid of Richmond. Messrs. Rudy and 
Engle retired. Mr. Meyer has been the 
controlling power representing the 
largest stockholders. Sol S. Kiser was 
recently elected vice-president. H. F. 
Waterman has been the chief examiner 
at the home office for some time and 
has been the underwriter under the 
present administration. 

General and Special Agents 

The general agencies of the company 
were Blackman, Glass & Cook, Detroit, 
for Michigan, T. Y. Brown & Co., 
New York City, for New York, New 
Jersey, Connecticut and Massachusetts; 
J. G. Hardie of Philadelphia for Penn- 
sylvania; Alfred Paull of Wheeling for 
West Virginia; H. B. Palmer & Co. of 
Helena for Montana. The field men 
were G, H. Reyburn of Peoria for IIli- 
nois; J. H. Nelson of Madison for Wis- 
consin and Minnesota; E. C. McCauley 
of Indianapolis for Indiana. 

ag company had recently entered 

io. 

Its Jan. 1 statement showed capital 
$200,000, assets $550,269, reserve $255,- 
772, net surplus $58,006, premiums $352,- 
765, loss ratio 55 percent, expense ratio 
48 percent. The average loss ratio since 
it started is 50 percent, expense ratio 
42 percent. 

Its expense ratio last year was 6 
percent higher than 1906 and was great- 
er than any year except the first two. 
Its expenses were probably the main 
feature in determining the reinsurance, 
although its losses have been heavy and 
present conditions are not encouraging. 

‘The company was organized in 1899 
with John H. Holliday of the Union 
Trust Company as president and John 
M. Spann, of the Indianapolis local 

(CONTINUED ON PAGE 18) 
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About June first the Western Branch will be removed to 159 LaSalle St., Chicago 











The CONTINENTAL 
sells the most secure fire 
insurance obtainable. Its 
net surplus ($7,503,591.36) 
exclusively protecting 
American policyholders is 
larger than that of any 
other company. 











Capital, $1,000,000 
ASSETS 


$16,399,452,10 


LIABILITIES 


$7,895 ,860.74 


SURPLUS TO POLICYHOLDERS 


$8,503,591.36 








An appointment as Agent for the Continental 


Fire Insurance Co., is a 


sure cure for all the 


worries, cares and doubts that threaten agents 
of companies with limited assets; constantly 
changing underwriting ideas; or managements 


of uncertain permanence. 








The Continental Fire Insurance Company 


Continental Building 
46 Cedar Street, New York 


Western Department 
280 La Salle St., Chicago, Ill. 














D. W. C. SKILTON, President 


J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 


Surplus to Policy-holders, $3,421,837.31 


Northeast Corner Fourth and Elm Streets 
LOVEJOY & SPEAR, Managers 


JOHN B. KNOX, Secretary 
THOMAS C, TEMPLE, Secretary 


Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 


Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453.74 
THE WESTERN DEPARTMENT 





‘<< CINCINNATI, OHIO 
Agencies in all cities and towns 








J. F. JOSEPH TO GO EAST 


_—_ 


TO MANAGE COMMONWEALTH 





Western Assistant Manager of the 
North British Elected Vice-Presi- 
dent of Eastern Company 





New York, March 25.—(Special)— 
At today’s meeting of the board of di- 
rectors of the Commonwealth Insur- 
ance Company of this city, which is 
owned by the North British & Mercan- 
tile, James F. Joseph of Chicago, as- 
sistant western manager of the North 
British, was elected vice-president of 
the Commonwealth and will be its 
managing executive. 

Mr. Joseph was called here some 
weeks ago by United States Manager 
Richards to talk over the new move, 
and final arrangements were made sev- 
eral days ago. Manager Richards rec- 
ognizes in Mr. Joseph a man of expe- 
rience, force, executive power and ex- 
cellent judgment. 

Commonwealth to Branch Out 

The Commonwealth will now be 
pushed out as an agency company. 
Heretofore it has done only a limited 
business, confining its attention to a 
select classification. The North British 
has not felt prepared to get it into act- 
ive running until this year. 

The Commonwealth started in busi- 
ness in 1886. It has $500,000 capital, 
$1,475,926 assets, $663,727 net surplus, 
$375,618 net premiums. 

Mr. Joseph will remain with the 
western department of the North Brit- 
ish for some weeks, until Geo. H. Bell 
becomes conversant with the work of 
the office, he having recently been ap- 
pointed second assistant manager. 


Mr. Joseph’s Oareer 

Mr. Joseph is just in the prime of 
his years, being 44 years of age. He 
is a native of Philadelphia, where he 
received a public school education. He 
started in business as an errand boy in 
a book publishing house. 

In 1883 he became connected with the 
American of Philadelphia in its de- 
partment at Cincinnati. Five years 
later he was employed by the Phenix 
as an examiner in the western depart- 
ment. Later on he was sent into the 
field for the Phenix, with headquarters 
at Cincinnati. 

After T. W. Eustis became manager 
of the Manchester he selected Mr. Jo- 
seph as assistant manager. They had 
been associated together in the Phe- 
nix. In November, 1903, Mr. Joseph 
was appointed assistant manager of the 
western department of the North Brit- 
ish & Mercantile. 

Showed Strong Capabilities 

Both in the field and office Mr. Jo 
seph showed strong capabilities. He 
never displays sharp edges, but is firm 
when a stand has to be taken. 

f hen he reached a more command- 
ing position in the office, Mr. Joseph 
developed a He displayed a 
marked capacity for disposing of work 
and operating an office system. He has 
always held the confidence of the em- 
ployes. He takes a personal interest 
in their welfare. 

Popular in the Pielé 

Mr. Joseph has always retained his 

field friendships. The special agency, 
(CONTINUED OW PAGE 19) 
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IOWA CASUALTY BUSINESS 


—_--—-, 


NOT WELL DEVELOPED YET 





; 
“Absence of Large Cities and Peculiar 
Laws Have Retarded Growth 
in Most Lines 





BY WM 8S. CRAWFORD. 


Des Moines, March 25.—Except in 
the accident and health lines, lowa does 
not cut a great figure in casualty in- 
“surance. The conditions are not yet 
‘right. To a very large extent casualty 
‘imsurance is still a large city proposi- 
‘tion, and lowa has no large cities. 

The state has a considerable volume 
of manufacturing, but it is scattered and 
much of it is done by comparatively 
small concerns, which do not feel the 
need of liability insurance as fully as 
larger ones do. There are transactions 
which should furnish a large volume of 
surety and fidelity business, but per- 
_sonal bonding still prevails. The plate 
glass business is comparatively small, 
and burglary insurance is confined 
largely to banks. 

Traveling Men's Associations 

The lowa home companies are main- 
dky accident associations. The most 
‘prominent of-these is the Iowa State 
Traveling Men’s Association. It was 
organized in 1880 by a few traveling 
‘men in Des Moines, who agreed among 
themselves to pay any member of the 
party $10 a week while he might be laid 
‘up by accident. - In 1881 it had 120 
members, and no benefits were paid, At 
the end of last year it had 29,218 mem- 
bers, scattered all over the United 
States. Secretary L. C. Deets says its 
death losses usually run about one to 
each 3,000 members a year. 

The success of the Des Moines as- 
; sociation has resulted in others being 
started in the state. The Hawkeye at 
(Marshalltown is two years old and is 
said to be doing well. A smaller one 
at Ottumwa has not made as rapid 
progress. 

Great Western Is Expanding 

The Great Western Accident of Des 
Moines has until the past year done 
purely a commercial accident business. 

resident Hawley only recently decided 
to enter the industrial disability field. 
At one time or another the Great 
Western has taken over five or six 
small concerns, most of which other- 
wise would have gone to receiverships. 
.The company operates in four states 
west of lowa. It believes it will make 
faster progress in outside territory 
with its industrial department than it 
was able to do when writing commer- 
cial business only. It contemplates en- 
tering additional territory from time to 
time. 

Bankers Accident Leader at Home 


“The Bankers Accident Company, also 
an assessment association, does the 
largest business in Iowa, as measured 
by volume of premiums, of any acci- 
-dent and disability company operating 
(CONTINUED ON PAGE 9) 





We desire an exclusive agent in every 
city and town of the middle west for 


MIDLAND 


The only strictly middle western magazine. 


We help agents with letters to prospects, 
suggestions, sample copies, and by fre- 
quent visits of our traveling represent- 
atives. Large first-year and smaller re- 
newal commissions paid. Help out your 
income by representing MIDLAND. 


No exclusive agencies given to agents who 
represent other magazines. Address 


The Western Underwriter Company 


Cincinnati or Chicago. 





GET DATA ON COMMISSIONS 





Figures Compiled to Show What 
Agents Would Have Made Un- 
der Contingent Plan 





Louisville, Ky., March 25.—(Special) 
—The committee of nine companies 
which have been considering the ques- 
tion of a change in the method of com- 
mission compensation in the south has 
at last completed a comprehensive re- 
port on the subject. This will be a 
foundation for the final discussion of 
the matter between the companies and 
the committee from the agents’ asso- 
ciation, which will hold a conference at 
Atlantic City early in April. Each of 
the companies has taken the individual 
experience of every one of its agencies 
in the southern territory and reckoned 
from that basis what the results would 
have been under the ordinary, contin- 
gent and other plans. Fully five thou- 
sand agencies have contributed to the 
data, and the information has been 
compiled according to years for five 
years past. The tables show with great 
detail just what the companies have 
been paying for their business and what 
proportion of agencies have loss ratios 
which show profit to the companies, as 
well as those which show the reverse. 





Getting Together on Section 97 

New York, March 25.—(Special)— 
The situation at Albany affecting insur- 
ance legislation is developing rapidly. 
Important conferences have been held 
during the week between advocates of 
the Fancher and Hamm bills, and it is 
reported a generally satisfactory ar- 
rangement has been reached, as a re- 
sult of which, it is predicted, the insur- 
ance men will join in recommending a 
measure which, if passed, will modify 
section 97 in those particulars in which 
experience has demonstrated it works 
unfairly. A conference between mem- 
bers of the insurance committees and 
others was held this morning and def- 
inite action may be expected after a 
further conference slated for early next 
week, to which representatives of the 
New York companies that have been 
urging amendments have been invited. 





Get a Big Line 
New York, March 25.—(Special)— 
Marsh & McLennan get the placing of 
the Third Avenue railway line, one of 
the branches of the New York city 


railway system. The schedule aggre- 
gates five million dollars. 





Touching the Fertile Spots 
Indianapolis, Mach 25.—(Special)— 
There is some strenuous skirmishing 
this week in Indianapolis on part of 
specials to get landed in some of the 
Indianapolis Fire agencies. About 
every field man is weak at some point 
and desires to strengthen his plant. 
The Indianapolis Fire had a choice 
Indianapolis plant and there are some 
juicy plums in sight if the German 

American can not hold the agent. 





Two Companies in the Market 
With the reinsurance of the Indian- 
apolis Fire, it has become known that 
one other western and one eastern com- 
pany are in the market for reinsurance. 





Now Has Two Companies 
M. S. Moore, of Terre Haute, Ind., 
special agent of the New Hampshire in 
Indiana, Illinois and Kentucky, will rep- 
resent the Granite State in the same ter- 
ritory also. 





The Southeastern Tariff Association has decid- 
ed to combine its electrical and inspection depart- 
ments. Inspectors for each of these former de- 
partments are fully qualified to do the work of 
the other department and it is figured that a great 
saving in railroad and other expenses can be 
made by having one man make both electrical 
and structural reports at the same teme. It is 
also nlanned by this arrangement to station in- 
spectors in the various states permanently in- 
stead of having the headquarters of all at At- 
lanta, as has been done. 





INSURANCE COMPANY 
of CLEVELAND, OHIO 


MARS B. WAGAR, President R. B. GOOCH, Secretary 
STATEMENT JAN. 1, 1908 
ae  .»s ss s«ee e 00,000. 
UNPAID LOSSES - - - - 413,820.28 
REINSURANCE RESERVE 7 - ~ 345,455.08 
NET SURPLUS - - . - - - 413,254.99 


ASSETS - - - - - $470,530.35 
AGENTS 


A. P. ROSS. 505 Park ., Cleveland, 0.—Ohio, Kentasty, West Virginia 
A: R PORTER, 723 6, 40th St, Chlcago—M igan and phy mm 








Ghe WESTERN RESERVE 





The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 


Capital $200,000.00 Surplus to Policyholders $260,192.74 
Gross Assets $751,012.56 


M. DONNELLY,Pres. J.H.LEIDING, Vice-Pres 


F. D. PRENTICE, Sec’y. and Treas. 


AGENTS WANTED IN ALL DESIRABLE LOCATIONS 











The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 5 1908, $135,408,617.35 


‘Jusurance Company « Dorth America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION. JANUARY 1}, 1908 


Total Assets, - - - . . - - $11,290,121.11 
Total Liabilities except Capital, - - > - : 7,200,1 
Policy-Holders’ Surplus, - - . - - $4,089,957.57 


Premiums less cancellations and re-insurance on risks written in 1907, $8,224,443.27 
(An indication of the confidence of the insuring public in the stability of the Company.) 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,000 
continues to offer to the insuring public Indemnity against Loss or Damage by 
Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen'l Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen'l Agts. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


ee eee «++ $2,146,618.12 
Liabilities, except Capital ....... +++e+- 1,440,931.94 
Policyholders’ Surplus ......----...... 705,686. 18 


F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











OHIO FARMERS INSURANCE COMPANY 
ai LEROY, OHIO 
Fire, Lightning and Toraado Indemnity 
STATEMENT JANUARY 3, 1908 





Reserve for Reinsurance................ $1,482,742 538 
Reserve for Losses..........- 25,291.00 
Reserve for Contingencies...........--.  125,: 00,00 
Wet Casts BarHies.... coves cccscccscccess 600,476.83 

pe eee $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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AS VIEWED FROM CHICAGO 


NORTHWESTERN UNDERWRITERS’ PLAN 

The Northwestern Underwriters, the 
subsidiary institution of the Northwest- 
ern Nation, is now arranging to open a 
branch office in Chicago in charge of a 
local manager. 

The Northwestern Underwriters op- 
erates independently from the North- 
western National, the former being in 
charge of Manager J. B. Faatz at the 
home office. It has its own field force. 

The Northwestern Underwriters has 
not been operating in Chicago, but be- 
lieves it has arrived at a point now 
where it can make a bid for Chicago 
business. It will go out chiefly for out- 
side, small lines and preferred risks. 

The Northwestern Underwriters made 
an attempt to enter the Chicago board 
through a local agency. The rules would 
not permit its being represented by a 
board office owing to the Northwestern 
National’s operating outside. Had ita 
distinct corporate existence backed by 
its own capital, the Chicago board 
would no doubt raise no objections, as 
the Milwaukee Fire is in a board 
agency, while the Milwaukee Mechanics 
is nonboard. 

W. F. Knott, well and favorably 
known for many years in the local and 
Cook county field, becomes Cook coun- 
ty manager of the Northwestern Un- 
derwriters and will locate in the New 
York Life building. 








* * * 
DEFIES CHICAGO BOARD 

There is quite a strain on between 
the C. A. Wightman & Co. agency at 
Evanston, Ill, and the Chicago board. 
The Wightman agency is a Class 2 
suburban office under the board’s juris- 
diction. It wrote policies in four of its 
companies on a church with the 80 
percent clause. The assured refused to 
accept the policies with the clause and 
the Wightman agency waived it in case 
of loss, it is stated, with the consent of 
the companies. Charges were filed 
against Mr. Wightman by the board. 
He failed to appear and was fined $50. 
Now he refuses to pay it. President 
Kohtz has called upon the companies 
in the agency to stand by the rules. 
There were four companies interested 
on the church and the others do not 
seem inclined to act until it is seen 
eo course the offending companies 
take. 

Mr. Wightman says he owes no al- 
legiance to the board in this matter as 
he acted entirely within instructions 
from his companies. He says if the 
board attempts to force his companies 
out, he will make it interesting by legal 
proceedings. It is said he has retained 
Bates & Harding and the fur may fly 
unless a truce is declared. The agency 
represents the Springfield, Phoenix of 
England, Germania, Spring Garden, 
Continental, Svea, Security of Connecti- 
cut, New Hampshire, Firemans Fund, 
American, London & Lancashire, Amer- 
ican, Pennsylvania Fire, Glens Falls, 
Westchester, Royal, London Assurance, 
Phoenix of Hartford, State of Illinois, 
Norwich Union, Queen, German Amer- 
ican and Providence Washington. 

* * * 
SURPLUS LINE CONDITIONS 
_ The Illinois department is investigat- 
ing the surplus line operations. The 
returns for taxation from all surplus 
line agents licensed shows that only 
$70,000 in excess line premiums were 
written during the last six months. The 
department holds that there is a break 
somewhere. It has some idea of the 
surplus line operations and believes that 
the state is being deprived of the 2 per- 
cent tax on surplus line premiums by 
some juggling in certain agencies. 
urthermore, the department hears 
that some unlicensed surplus line agents 
are writing this class of business in 
companies they represent. 

Again, investigation by the depart- 
ment convinces it that surplus line com- 
Panies are being used on risks where 
the admitted capacity is by no means 





SUN INSURANCE OFFICE 
















POUNDED A. D. 1710 





UNITED STATES BRANCH 


J. 3. Guile A. M, Thorburn 














H. N. KELSEY, Manager 





MANAGER SECRETARY 


WESTERN DEPARTMENT 
171 LA SALLE 8T., CHICACO 


OF London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 
Company_ 


54 Pine Street, New York Sansome é Sacramento Sts., San Francisco 





in the World 


PACIFIC COAST DEPARTMERT 


GC. A. Heary € Co , General Agents 












P. T. KELSEY, Ass't Manager 





exhausted. Recent fires in Chicago 
where surplus liners were quoted 
caused the department to inquire of 
certain licensed companies if their line 
had been exhausted, and it was found 
their policies were about one-fifth of 
what they might have been had they 
been offered more. 

The department finds also that the 
surplus liners are having offered them 
risks down in the state where the as- 
sured is trying to get a lower rate. It 
is not excess at all and yet the surplus 
liner takes it in according to informa- 
tion reaching the department. The sur- 
plus liner thus becomes an avenue for 
the man who wants a lower rate. 

The department intends to work for 
an amendment to the surplus line law 
at the next legislature in order to pre- 
vent these abuses. It will ask for se- 
vere penalties in case the law is vio- 
lated or false returns made. At the 
present time the law, according to the 
department, is pretty much of a farce. 

Aside from the J. B. Sikking Com- 
pany and the Sexton agency at East 
St. Louis all the licensed surplus line 
agencies are in Chicago, they being: 
H. V. Burrows, E. I. Wile, J. E. Hen- 
dry, Charles Brock-Jones, Wile, Loeb 
& Gutman, Rollins & Burdick, W. M. 
Umbdenstock, Moore, Case, Lyman & 
Herrick, Marsh & McLennan, Critchell, 
Miller, Whitney & Barbour, Cunning- 
ham, Rogers & Rollo, A. F. Shaw, A. L. 
McCrae, E. T. Marshall & Co., Mont- 
gomery & Funkhouser, H. Darlington, 
R. W. Hosmer & Co. 

The insurance department ruled that 
a surplus line agent could not write 
business outside of the county in which 
the agent resides. This rule still holds 
good ostensibly, but some of the Chi- 
cago agents took up the matter with 
Attorney Hamill of the department 
who agreed that the ruling was wrong. 
No written opinion, however, has been 
given to counteract the previous one, 
but the department evidently takes no 
adverse action, although it is under- 
stood it always calls attention in the 
tax returns to risks located outside the 
county. 

London Lloyds, interinsurance insti- 
tutions, lloyds of all kinds and in fact 
all unincorporated concerns are not 
now regarded surplus. At first the de- 
partment required the premiums of 
such to be filed for taxation as such 
concerns were named in the law, but as 
the department has no jurisdiction over 
them, the ruling was knocked out. The 
state is deprived of a considerable 
amount of taxes from this source. Lon- 
don Lloyds, for instance, takes out of 
the state something like $300,000 or 
more in premiums. 


Another way the state is deprived of 





taxes is through-the operation of non- 
resident surplus line offices. A lot of 
business is placed through New York 
and other points. 

* © 7 


WESTERN CONFERENCE COMMITTEE 

Considerable interest is being taken 
in the action of the midwinter meeting 
of the officers, committee men and 
state association officers of the Na- 
tional Association of Local agents in 
deciding to authorize President Offen- 
hauser to appoint a “western confer- 
ence committee.” This committee will 
take up matters of issue in the West- 
ern Union territory with western man- 
agers in order that a better idea of a 
situation can be gotten. Heretofore all 
questions arising in the west have been 
taken charge of by the national secre- 
tary, but it was thought best to have a 
committee on the ground who could 
canvass a situation thoroughly. 

* * ‘ 
SOME LOCAL EVENTS 

H. H. Motley, formerly of Chicago, has been 
appointed assistant secretary of McLean Stinson 
& Co, at the home office at Toronto. 

Joseph Hainsworth, for many years a well- 
known field man, and since the retirement of the 
German of Freeport an independent adjuster, 
died after a long illness in Chicago last week. 

Otto E. Fraelig has identified himself with 
Haskell, Miller & Company’s office. 

O. W. Barrett has nm put in charge of the 
casualty department of Shipman & Wayne's of- 
fice, general agents of the Philadelphia Casualty. 

Edward Zuttermeister, formerly with Moore, 
Case, Lyman & Herrick, Chicago, becomes Cook 
county special for Brummel Bros. 





Goes With Aachen & Munich 

John M. Murray, of Chicago, who has 
been for some time special agent of the 
Svea in the territory of General Agent 
L. H. Parker, has been appointed spe- 
cial agent of the Aachen & Munich in 
Illinois to assist General Agent H. W. 
Murray. He is one of the growing 
young men in the field. 





Alexander With Milwaukee German 

T. K. Alexander, who recently re- 
tired as special agent of the Union and 
State of Pennsylvania in the west, and 
who formerly traveled, with headquar- 
ters in St. Louis, has been appointed 
special agent of the Milwaukee German 
in Illinois and Ohio. 





Two New Hazards 

A bird’s nest in a tipple house of 
coal shaft near Herrin, IIl., caught fire 
and caused small damage. It was 
promptly noticed and the fire was put 
out. 

A coal company near Murphysboro, 
Ill., has a reservoir for a fire pump. 
A muskrat has drilled through it twice 
and let the water out. 





OHIO AND WEST VIRGINIA 


SEEKING BETTER PROTECTION 











Move to Secure Fire Tug and High 
Pressure System in Toledo 
Is Being Pushed 





Toledo, Ohio, March 25.—(Special)— 
Widespread interest is being manifested 
by all agents and their companies, all 
the city officials and the people in gen- 
eral in securing a fire tug and auxiliary 
high pressure service for Toledo as 
recommended by K. L. Walling, head 
of the local Ohio Inspection Bascen, 
Fire Chief Mayo and the board of pub- 
lic safety. Meetings have been held the 
past week with city officials and the 
leading agents relative to the matter. 
Members of the city council have been 
furnished copies of the recommendation 
of the Ohio Inspection Bureau and 
Chief Mayo’s recommendation on the 
subject, together with the preliminary 
plans of the proposed high pressure 
mains. In fact, the fire tug proposition 
is the leading question before the peo- 
ple today. 

Great pressure is being brought to 
bear on the members of the council by 
the local and special agents as to the 
importance of the matter from an in- 
surance standpoint and the great saving 
it would mean to Toledo in the matter 
of premiums. Present indications all 
point to a success of the movement. 

Franklin Macomber, member of the 
board of public safety, is out with an 
interview giving facts and figures to 
show the necessity of the proposed ac- 
tion. 





Fight Over Foster Bill 

Columbus, Ohio, March 25.—(Spe- 
cial)—One of the evidences of incon- 
sistency and short-sightedness in the 
fight, on the part of its principal news- 
paper supporter, in favor of the Foster 
amendment to the Valentine antitrust 
law, is the fact that every effort is 
being made by this supporter to force 
the bill out of the hands of the judic- 
iary committee of the house into those 
of the committee on insurance, “where 
it belongs.” The assumption is, of 
course, that the judiciary committee is 
unfriendly to the bill, and that the in- 
surance committee is friendly. A care- 
ful canvass of the situation develops 
that there is less unfriendliness to the 
measure in the committee which now 
has it, than in the committee to which 
it is sought to be sent. Members of 
the committee have refuted the charge 
that the bill would be smothered in 


' various 


4 


THE WESTERN 


UNDERWRITER. March 26, 1908 








committee by announcing a public hear- 
ing thereon at an early date, with assur- 
ances that every phase of it will be 
carefully considered; whereas Chairman 
Earl Stewart, of the insurance com- 
mittee, has reiterated his implied oppo- 
sition to the measure by repeating his 
announcement of the early introduc- 
tion of an enabling resolution for the 
creation of a fire insurance codifica- 
tion commission, which, of course, 
would postpone all fire insurance legis- 
lation for another year. This resolution 
probably will be introduced this week. 





LOCAL NEWS FROM CLEVELAND 





Great Difficulty Experienced in Prose- 
cuting Persons on Arson Charges— 
Difficulty with Collections Continues 





Cleveland, March 23.—(Special Cor- 
respondence.)—The difficulty met in 
successfully prosecuting persons on 
arson charges is illustrated in the case 
of Benjamin Cohen, of this city, con- 
victed some time ago of burning his 
meat market. He has secured a new 
trial on the ground that some variance 
was found in the evidence of witnesses 
given at a trial before a justice and 
that in common pleas court. 

Nathan Berman, convicted of burn- 
ing his clothing store, accused one of 
the jurors of talking of the case on a 
street car, but the court could not see 
that there was sufficient evidence of 
this fact to warrant the granting of the 
plea. Now his attorneys say they will 
take the case to the supreme court. 


Fire Chief Wallace and the Chamber 
of Industry, an organization of busi- 
ness men on the West Side, are anx- 
ious to have additional fire protection 
in that portion of the city which has 
not been as well provided for as some 
others. The chief says that there should 
be at least two more engines and an 
additional truck company. The im- 
provement may be delayed, as the city 
has no money now. 


Among the troubles Cleveland agents 
are having in their collections are re- 
quests from patrons to accept notes. 
Under the present conditions it is dif- 
ficult to discount notes of any kind, 
and it has been found that this is work- 
ing a hardship on many, especially the 
smaller offices, as they need the cash. 
The accounts are almost as satisfactory 
as the notes. 





Martin Retires from Field 

P. B. Martin, of Springfield, Ohio, 
state agent of the Commercial Union 
and Palatine, has decided to retire from 
field service on the advice of his physi- 
cian. He has not been in good health 
for some years. ; 

Manager H. C. Eddy will appoint a 
successor as soon as possible. 





Confer With City Authorities 

It has been discovered that the or- 
dinances of Toledo contain nothing 
with reference tu picture machine the- 
aters and no restrictions are made re- 
garding the use of gasoline in the 
cleaning establishments and 
auto-garages. It is also found that 
there is no restriction placed on the 
storage of explosives. 

With a view of amending these con- 
ditions, A. C. Speed, of the American 
Central; A. W. Jones, of the New 
Hampshire; D. M. Tanner, of the West- 
ern and British America, and W. B. 
Goodwin of the Aetna, the committee 
of law and ordinances of the Ohio Pre- 
vention Fire Insurance Association, to- 
gether with K. L. Walling, of the Ohio 
Inspection Bureau, and Building In- 
spector Lee, conferred with Fire Chief 
Mayo of Toledo on the subject of spe- 
cial ordinances to govern the storage 
and use ot explosives and the opera- 
tion of moving picture machines. 

Special laws will be drawn up by this 
committee in the course of the coming 








week and submitted to the city authori- 
ties for their approval and adoption in 
the near future. 





Steeb Expresses Appreciation 

Philadelphia, Pa., March 25.—To the 
Editor: May I encroach on just suffi- 
cient space to thus publicly and person- 
ally thank the field men of the Ohio 
for their kindly gift to me of a solitaire 
diamond ring; also to my good insur- 
ance friends in Cleveland for their gift 
of a handsome mahogany, chime clock, 
and to the many local agents who wrote 
me such friendly expressions of regret 
at my leaving the Ohio field. If I may 
thus encroach, then I can include you 
in my appreciation and heartfelt thanks 

for kindly sentiments and friendship. 

Geo. VELTEN STEEB. 





To Make Creamer Schoolmaster 


Representative Reed, of Wood coun- 
ty, has introduced in the Ohio legisla- 
ture a bill providing that the state fire 
marshal shall compile a book of forty 
lessons on fire dangers, which shall be 
printed by the state and distributed to 
all public and parochial schools, one 
lesson to be read and explained to the 
school each week. 





SHOWS NEEDLESS FIRE WASTE 





Fire Marshal Creamer Points Out Some 
Interesting Facts from the 
View of His Office 





Fire Marshal Creamer of Ohio in dis- 


cussing the cause and cost of fire waste 
Says: 

The annual fire waste in Ohio is $7,000,000 
nearly all of it preventable. In the first year of 
the fire marshal department the loss was $11,- 
000,000. While the property owner can pro- 
tect himself by insurance against perhaps four- 
fifths of the loss possible, other insured per- 
sons ay it. 

Added to the direct waste from fire is the 
loss of time of employes in stores and fac- 
tories and the loss of customers by the own- 
ers. Carelessness or inattention to known danger 
is responsible for three-fourths of the fires and 
the other fourth are from ignorance exc the 
small number which are set with criminal intent. 

In spite of the fact that the amount at risk 
has nearly doubled in eight years, the fire loss 
has fallen 36%4 percent. | 


This enormous reduction in the proportion 
of loss to amount at risk should be credited 
to increased efficiency of fire departments; better 
waterworks; scientific examination of large risks 
by inspection bureaus; improved building codes, 
methods and materials, the introduction of nat- 
ural gas and the efficiency of a well-supported 
fire marshal department. 

he losses of insurance companies are little 
more than half the actual loss. Insurance men 
when asked what proportion of the value of the 
property in the United States is covered 
insurance say 75 to 80 percent. The figures of 
the fire marshal, who gets reports of all fir 
show that in Ohio only 52% percent is cover 
by insurance. 

The fire loss in Ohio is $1.57 per capita. In 
states having no fire marshal the avera is 
$2.47 per capita. In Dublin the loss is 24 
cents a head, while in Boston, an Irish American 
city of the same size, it, is $3.61. 


Two-thirds of the fires and over half the losses 
from fires in Ohio occur in cities of more than 
ten thousand population, The farms, the vil- 
lages and cities of less than 10,000 show but 33 
percent of the fires and but 42 percent of the 
loss. The sound value of the property fired in 
the larger cities is 81 percent of the whole 
amount jeopardized in the state. 

he per capita loss in cities of over ten thou- 
sand is aan in small cities and the country 
it is -09. 

Taking the state as a whole the loss on build- 
ings afire was 15% percent of their sound value. 
In 1906 it was 19 percent. This shows increased 
efficiency of our ghting organization, 


The service of the fire marshal’s depart- 
ment so reduces the fire waste that the average 
premium on $100 of insurance in Ohio is $1.16, 
while the average in adjoining states is $1.38. 

In the 4,534 buildings fired with a loss of 
$7,077,702, the loss which would have resulted 
had the fire not been put out was $45,468,090. 
The ~~ given for the amount of value put in 
jeopardy does not include the loss which would 
have occurred in adjoining buildings had the 
fire been allowed to spre The insurance on 
the ea in which fires occurred was $23,- 
982, . 





Convicts Three Firebugs 
The Ohio fire marshal’s office has 
brought about three interesting convic- 
tions within the last week. One of 
these involves James Kotrdlik and 





CAPITAL $1,000.00. 
ASSETS 
$2,529,465. 
LIABILITIES 


$727,763. 


SURPLUS TO POLICY HOLDERS 


$1,801,701. 


FIDELITY 
FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 

















Automobile Insurance 


COLUMBIA 
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Liverpool & London & Globe Insurance Co. 
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ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New York Office, 45 William St. 
3. M. DE CAMP, General Agent 
Ohio, Indiama, Kentucky, Tennessee, Arkansas, 
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Thomas Koteyn, young men of Cleve- 
land who were responsible for eight of 
fifteen mysterious fires in that city in 
one week. Koteyn was rounded up 
and arrested, confessed. and pleaded 
guilty, implicating Kotrdlik. The lat- 
ter pleaded not guilty, was tried and 
convicted. Both were sent to the Mans- 
field reformatory. 

The third case is that of William 
Gauley, aged 17, who set fire to a subur- 
ban freight station of the B. & O. S. W. 
railroad at Cincinnati, because he 
“wanted to see it burn and liked to 
see the fire engines run.” He was sent 
to the Lancaster reform school. 





WITH WEST VIRGINIA AGENTS 





Charleston Board Decides Not to Pay 
Outside Brokers Commissions on 
Business in the City 





The Charleston (W. Va.) local board 
unanimously passed a resolution at a 
meeting held last week, to the effect 
that agents in that city shall not 
in the future accept brokerage busi- 
ness from outside agents on prop- 
erty located in Charleston. Quite 
a volume of business written by 
outside agents will be affected by this 
ruling, and the agents are anxious as 
to the outcome. 

The German Union Fire of Balti- 
more has reinsured its West Virginia 
business in the Florida Home and the 
Walla Walla Fire, and has made appli- 
cation for a license to reenter that state 
for 1908. 


The new handbook of the West Virginia Fire 
Underwriters Association will some be out. 

x - yw has been appointed stamping 
secretary at Clarksburg. 

Wheeling citizens in May will vote upon a 
$350,000 bond issue for waterwork improvements. 

The Glens Falls retired from Wheeling last year 
on account of poor fire protection, but now has 
returned and appointed an agent. 


The Eastern Fire of Atlantic City has been 
admitted to West Virginia. 


The insurance firms of Keim & Keim and Cobb 
& Foreman at Elkins, W. Va., have been merged 
and the business will be conducted at No. a6 
Third street. George Foreman of the latter 
firm will be actively identified with the business 
of the new firm. 


OHIO NOTES 


F. Wirtz gets the Washington Fire at 
Canton, and John R. Davis & Sons at Youngs- 
own 

The National of Allegheny has appointed 
D. Shively at Cambridge, D. Ford at Cald- 
well, H. D. Medford at Alliance and % 
DeFord at Minerva. 


B. M. Culver, assistant superintendent of 
agents of the Scottish Union & National, with 
Special Agent J. H. McCormick, visited the 
cipal agencies in Ohio, West Virginia and Kan. - 
tucky last week. 


my well known agent of Bowling Green, Ohio, 
speaking of conditions in his city, says: 
ne conditions are as good as could be 
We have no local organization but_are adhering 
to rates as nearly as possible. Of course, in 
some few cases cuts are made in the rate, but the 


general condition in this town is as satisfactory 
as could be expected.” 


The grand jury 3 Cincinnati — reported in- 
dictments against Harry Cohn and Louis Levi- 
sohn charging them with setting fire to a building 
on Guest and Pine streets, also other indict- 
ments for setting fire to merchandise with intent 
to defraud insurance companies. These are the 
men who were identified om the late A. K. 
Murray, who suicided Feb. 








|you going to do about it? 


E. | will. 





MIGHIGAN AND INDIANA 


TALKING OF REORGANIZATION 


—— 


If Detroit Agents Can Not Improve the 
Club, Some Will Start 
a New One 











Detroit, March 23.—(Special Corre- 
spondence)—During the past week 
there has been something doing on the 
part of the insurance fraternity in De- 
troit. Conditions have not changed for 
the better and they can not be much 
worse. Of course, if there was an open 
declaration of war, more might get hit, 
yet the sober and conscientious agent 
has come to the conclusion that there 
should be a decided change and has 
made up his mind to make an effort for 
improvement. When you try to reform 
any proposition or business, you will 
find some good men who doubt the 
practicability of any scheme and the 
possibility of bettering any condition. 
I am_ thoroughly satisfied, however, 
there is a feeling among certain insur- 
ance agents in Detroit that there has 
got to be a radical change in the way 
business is being done here or else 
there will be a fight, the effect of which 
will be felt by all engaged in the 
business. 

Some of the stronger element have 
agreed to make an effort to reform the 
Underwriters’ Club. Certainly there is 
great need for reformation on the part 
of some of its members. It used to be 
a rule of some of its members to accept 
all the advantages of the club member- 
ship, but quietly and under cover pay 
no regard to its rules, when they could 
gain an advantage by so doing. The 
same thing is being done today, but no 
secrecy is used. When confronted with 
the facts, they simply say, “What are 
Your club 
is no good.” These earnest agents are 
aware that as the affairs of the club 
are conducted now there is not much 
virtue in it, so they are considering a 
proposition which, if it can be worked 
out, will mean something and make 
club membership a valuable asset. 

In Detroit twenty agents can be 
named who, if they will enter into an 
agreement with one another, can 
change the whole insurance atmosphere, 
and I am inclined to the idea that they 

In talking the matter over with 


i. | few agents, they have stated they are 


willing to join an organization made up 
of men who will agree to conform to 
good practices, having nothing but their 
word of honor to govern them. Any- 
way, something is going to be done in 
the way of improving conditions in De- 
troit within the next two or three 
weeks. If certain members of the or- 
ganization can not count on the co- 
operation of the majority, they will 
make the attempt alone. 

Two years ago a committee of the 
Underwriters Club asked for a meeting 
with the water commissioners with a 
view of informing themselves as to the 
reasons for the breakage on two occa- 
sions of two large water mains. The 
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If you will consult with us, we shall probably be in a position 
to get you up something special in TORNADO LIT- 


ERATURE that will be original. 


Get in touch 


with the undersigned and we believe the 
problem of good advertising matter 
for this line can be solved 
satisfactorily. Address 
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GEORGE BANTA PUBLISHING COMPANY 


WISCONSIN 
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Dividends on all Renewals 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


A. B. IDESON, President 
ASSETS, $131,752.60 


J. H. LEIDING, Secretary 
NET SURPLUS, $1,340.61 


Agents Wanted in Ohio. 
J. H. LEIDING, General Insurance 
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THE SPRINGFIELD UNDERWRITERS 


MUTUAL Fire INSURANCE 


ComMPANY 
SPRINGFIELD, On10 


AGENTS WANTED AT ALL DESIRABLE 


ORGANIZED 1002 


N. H. FAIRBANKS, pacer. 

M, L. MILLIGAN, vacae. 

EZ. C. PRICE, avoivon « Vv. Paeer. 
oe 


JOHN G. WETZEL, exo'ry. 


POINTS IN OHIO 


CORRESPONDENCE SOLICITED 





ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





G.W.POHLMAN - - President 
E. W. BURNET = = Secretary 
G. W. POHLMAN, Jr. State Agent 


Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 


207-209 E. Madison St. 
Telephone Main 275 CHICAGO 


SOUTHERN DEPARTMENT: 
1005 Washington Ave., ST. LouIs 


F. Small, Superintendent 
Bell Telephone 3081 





AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 
COMPANY 
OF LIMA, OHIO 


Capital Stock $100,000 OO 














Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 


ORGANIZED 1867 


GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, WEST VA. 
Cash Capital $200,000.00 
Net Surplus 222,604.02 


WM. F, STIFEL, President 
‘ANTON REYMANN, Vice-President 
F. REIS 


TER, Secretary 
WM. GOE a. Ass’t Secre 
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commissioners granted the request and 
gave the committee all the information 
possible. They found while the pipes, 
for some unaccountable reason, had 
broken, yet at no time was the city 
without protection. At that time, the 
commissioners stated they anticipated 
making other improvements , among 
which was an independent system con- 
sisting of two pumps and additional 
mains. The largest main they have now 
is 42 inches. Their new plan anticipates 
a 48-inch main, running a little east and 
north of the present mains and then 
passing through the upper middle part 
of the city and in time extending to 
Delray. At present the bonding limit 
has been reached, though the commis- 
sioners have $500,000 in bonds to start 
the work. The commissioners will ask 
consent of the council to realize on these 
bonds for the purpose above stated, 
which, if given, will be sufficient for 
all the work they can do this year. In 
order to get money enough to complete 
the work, it will be necessary to get 
the bonding limit increased by the leg- 
islature, which they will have done at 
the next session. The commissioners 
are alive to the necessities of the city’s 
needs and are doing all that can be 
done to give the city plenty of water 
for all purposes. 
Op DeETROITER. 


Appoints Salaried Agents 

The German of Indiana is under- 
stood to have adopted the plan of hav- 
ing salaried agents in some of the prin- 
cipal cities of its home state, such as 
Ft. Wayne and Evansville. Other com- 
panies represented by these agents who 
have gone on a salary basis report a 
severe falling off in their premiums 
from them. 

At New Albany, the National of Al- 
legheny has taken up its supplies from 
the agency of John Horn, one of the 
German’s salaried appointees. 





McCauley With Virginia State 


E. C. McCauley, of Indianapolis, In- 
diana state agent of the Indianapolis 
Fire, which has reinsured, who has also 
had charge of the field for the Virginia 
State, will now devote all his time to 
the latter company in Indiana. 

The state has been added to the gen- 
eral agency of Shipman & Wayne of 
Chicago, who have Illinois and Mis- 
souri and also do reinsurance in other 
western states where the company is 
not admitted. 

Terre Haute Agents to Move 

It is generally understood that a num- 
ber of Terre Haute agencies will be 
obliged to move by reason of the erec- 
tion of a new hotel on the corner of 
Ohio and Seventh streets. One large 
agency is said already to have leased a 
building on the opposite corner. As 
soon as the Terre Haute Trust Com- 
pany finishes its new building and 
moves in, Elder & Trout will take the 
trust company’s present quarters. Kel- 
ley, Wagner & Joyce have engaged 
ground floor offices on the Seventh 
street side of the new Terre Haute 
Trust building. 

The local agents of Terre Haute are 
now making preparations for their an- 
nual banquet in April. It has been de- 
layed by the absence in Florida of Pres- 
ident Smith of the board. 





Mutual Has Fine Record 

The Terre Haute Mutual Fire of 
Terre Haute, Ind., is a good example 
of a mutual doing business along the 
right lines. Since its organization in 
1896 it has been under the administra- 
tion of President Frank F. Schmidt 
and Secretary Charles Wittig. It writes 
only in the protected portion of Terre 
Haute, and the secretary inspects every 
risk personally. Its officers belong to 
the board, and all business is written 
at board rates. It issues five-year poli- 
cies, collects the first premium in cash, 
takes notes for the other four and after 
a specified time pays a 50 percent divi- 





dend on notes as they come due. Under 
this system it has built up a large sur- 
plus. 





Indiana Agency Appointments 

Com’! Union—Joel Liddy, Berne; W. L. Day, 
Winchester; G. W. Bunch, New Castle; C. M. 
Thompson, Union City. 

Connecticut—Farmers & Merchants 
ano Ligonier; H. K. Leas, Waterloo; 
Fisher Murdock Company, Logansport; J. B. 
Cooper, Darlington; Wadsworth & Weyers, Bed- 
ford; L. R. Summerville, Farmland; A. L. Bar- 
rett, Lagrange; G. L. Woody, Russiaville. 

Delaware, Pa.—W. L. Davis, Muncie. 

Fidelity—N. D. Morris, New Albany; S. J. 
Williams, Mt, Vernon. 

Fire Assn.—Stratton Bros., Portland; D. C, 
Boggs, Williamsport. 

alatin . M. Thompson, Union City. 

Queen City—J. G. McCoy, Greencastle; J. D, 
Hunter, Columbus; Zook & Heintzelman, Goshen. 

Roch. German—D. C. Springer, Kokomo. 


Trust 





Berrien County Cut Up 

The fire insurance business in Ber- 
rien county, Michigan, is very much 
cut up as far as rates are concerned 
owing to the rate cutting of a well- 
known agent who has a couple of mu- 
tuals and several stock companies in 
his agency, and who cuts rates at any 
and all times, so as to get the business 
from his competitors. 





‘ Michigan Agency Ap 
Columbia, N. J.—Michigan 
troit, 


intments 
ns. Agency, De- 


Commonwealth, Ia.—F. W. Ward, Battle 
Creek; C. H. Garrett, Kalamazoo; W. J. Meisen- 
heimer, Ludington; 7. E, Coulter, Port Huron. 

Commonwealth, N, Y.—W. D. Holst, Saginaw. 

Dixie—C. W. Gale and Otillia M. Tick, 
Owosso, _ 

Franklin, Pa.—B. V. Kunneley, Mt. Clemens. 

Ill. Bankers—W. A. Meier, Monroe. 

State of IllL—A. G. Candler, Detroit. 

tr na leby-Smart Company, Saginaw. 

ewark—W. f. arrod, Holland. 

N. B. & M., Eng.—O’Donald & Scott, How- 
ard City; F. C. Bentley, Detroit. 

Northern, N. Y.—T. W. Neuhimzer, Holland. 

North River—J. F. Haarer, Ann Arbor; W. J. 
Miller, Brimley; B. J. Ford, Big Rapids; Hattie 
ame, Ludington; A. E. Howard, Three 

vers. 

Security, Ct.—H. N. Brevoort, Detroit; Carrie 

mer, Chelsea; J. G. Rutgers, Graafschaf; A. 
A. Aldrich, Hickory Corners; Hattie Tiedemann, 
Ludington; G. C. Veir, Kingston; F. T, Sinclair, 
Port Arthur. 

Walla Walla—C. C. McGuire, Cheboygan. 

Western, nad ay & Gobson, Detroit. 

Westchester—A. . Miller, Morenci; J. 
Warner, Paw Paw. 

Boston—S. M. Clarke, Battle Creek; G. W. 
Ames, Bay City; Geo. W. Chandler Insurance 
Agency and C. F. Peltier, Detroit; W. A. Mar- 
tindale, Grand Rapids; H. M. Erickson, Iron- 
wood; Hall & Kennedy, Jackson; E. S. Ran- 
kin, Kalamazoo; Sheldon & Bertrand, Houghton; 
C. R. Bishop, Hastings; Menominee Insurance 
Agency, Menominee; G. A. Coutchie, Muskegon; 
E. F. Percival, Port Huron; G, Leo Weadock, 
Saginaw; G. D. Clarke, Vassar. 

alumet—J. F. Corcoran, Crystal Falls. 

Capital—W. H. Stone, n; Vernon & 


Al 
Retallick, Battle Creek; C. W. Ketcham, Dowa- 


Hotel Normandie 


CONGRESS STREET 


Near Woodward Avenue 


DETROIT, 








MICH. 





a 


American Plan, $2.50 per 
upwards 


European Plan, $1.00 per Day and 
upwards 


Hot and Cold Running Water in 
all Rooms. 


Rooms with Bath extra 


A High Grade Cafe 


Restaurant and Buffet in connection 


GEORGE FULWELL, 


Proprietor 


Day and 














JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 PORT STREET, WEST, DETROIT, MICH. 





General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52. 


Michigan agents in need of a live Company write us. We can tak f 
FARM BUSINESS. pany e care of your 








SURPLUS LINES 
Solicited on desirable Michigan business for the GLOBE & RUTGERS, SOUTH 








EASTERN ASSOCIATES and other reliable Companies. 


MICHIGAN OHIO KENTUCKY 


BIERC HE 
General Agts., 











WISCONSIN MINNESOTA 


& SAGE 


Detroit, Miche 


COMPANIES SPECIAL AGENTS 
Concordia Jefferson F. M. SAGE and F. A. MARSHALL 
Milwaukee Philadelphia Detroit 
North River Nassau J. T. KIRKWOOD 
New York New York Garfield Building, Cleveland 
German Dixie GEO. B. SEDGWICK 
Pittsburg Greensboro 612 Pabst Building, Milwaukee 
Ben Franklin F. C. SAMMIS 
Allegheny N.Y. Life Bidg., Minneapolis 


We write a general class of bu:iness and desire representation in ev: Town, Vil and City in 
the above States. We have the lar :est Non-Union Agency in the United States oan aie roy 


resenting one or more of our companies is entit ed to the full capacity of our Office. 


MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


‘Total Assets ” = - $1,041,817.24 
Surplus to Policy Holders 410,892.88 


. 








F. A. Hooker, President B. L. Hewett, Asst. Secy. 
RoBErRT HENKEL, Vice Pres. RatPH RAwLincs, Asst, Secy. 


A. D. Baxzr, Secretary D. W. Anprews, Supt. of Agencies. 
INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB & CO., General Agents for Indiana 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented. 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office. 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Minnesota 








Indiana Wisconsin 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. 


Michigan 
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Detroit, Michigan 
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iac; Hill & Evans, Lansing; L. Atkins & Co., 
ort Huron. 

Delaware, Pa.—Carrie Palmer, Chelsea; A. 
. Candler, Detroit; M. H. Cahalan, Hub- 
bardston, 

State of Pa.—R. W. Ballentine, W. G. Smith 
and A. G. Grzezinski, Detroit. 
Franklin—G. R, Gunn, Ypsilanti. 
Firemens—Hattie Tiedeman, Ludington. 
. Amer., N. Y.—W. A. Haak, Belleville; 

A. C. McElhenie & Co., Concord; Wm. Buch- 
anan, en; H. J. Carlisle, Edwardsburg; 
Geo. Marsil, Garden; A. G. Blackman, Grand 
Junction; Ohler Bros., Jenison; C. A. Valen- 
tine, Millington; E. J. Smith, North Star; F. 
W. Scofield & Son, Norvell; C. R. Fellows, 
Schoolcraft; I. A. Jones, West Branch. 

Ger. Alliance—W. H. Marshall, Adrian. 
German, Ind.—E. N. Ball, Ann Arbor; F. A. 
Kenyon, East Jordan; S. H. Rorabeck, Eaton 
Rapids; L. M. Beg Escanaba; Mrs. E. A. 
Tresise, Hancock; Miss Kate E. Birk, Hancock; 
a Mier, Monroe; M. G. Paul, Thomson- 
ville. 





MICHIGAN NOTES 


John Fox has been arrested at Holland, Mich., 
charged with firing Stratton & Son’s livery barn 
there. He has confessed. 

The aldermen of Muskegon Heights are taking 
steps toward securing better fire protection. 
Eight or ten fire alarm boxes will be installed. 

The Michigan Insurance Agency gets the sole 
agency of the Washington Fire at Detroit and 
also is given an agency of the Union of Buffalo. 

E. C. Barnum, secretary of the Kneeland 
Manufacturing Company of Battle Creek, Mich., 
for the past two years, has resigned his position 
and will open a fire insurance agency in that 
city. . 

The town of Merrill, Mich., suffered a fire 
loss March 20 estimated at $20,000. Four of the 
principal business places, including the postoffice, 
were burned. The fire engine refused to work 
and the whole town turned out with buckets and 
axes. Saginaw sent an engine and six men, but 
the steamer was broken and rendered wseless in 
unloading. 





INDIANA NOTES 


t ' C. Herr has opened an agency at Goshen, 
nd. 


Hiram J. Adler of Evansville, Ind., has taken 
the agency of the Walla Walla Fire. 

The contract for one additional new hose house 
for Evansville, Ind., was let this week. 

The German Alliance Insurance Association 
po bags the Indianapolis Fire in Fred Merz’s 
office at Indianapolis. 

The Caledonian has transferred from the office 
of the American Trust Company to the office of 
John Adair at Evansville, Ind. 

Horace M. Smith of Smith & Buntin, Terre 
Haute, Ind., who has spent the winter in Cali- 
fornia, is expected home next week. 

Simonson & Lott, a new agency just organized 
at Vincennes, Ind., have taken on the Commer- 
cial Union and London & Lancashire. 

The Millers National and the Granite State are 
the latest acquisitions to the list of fire insurance 
companies licensed to do business in Indiana. 

Day, Stout & Day are developing their local 
agency at Gary. These same people have a large 
agency at Alexandria, where they operate under 
the name of Day Bros. 

Mattix & Drennon have bought the agency of 

. E. Hazelrig at Sullivan, Ind. Both have a 
wide acquaintance and are favorably known 
throughout the section. 


Tichenor & Massey have opened fire insurance 
agency at Princeton, Ind., with the St. Paul and 
Sun of England. These gentlemen have a wide 
acquaintance throughout the country. 


Natural gas has been piped into Vincennes, 
Ind., within the past two months, and many com- 
panies are objecting to the form of natural gas 
permit which has sprung into use there. 


The ‘Royal and the Norwich Union have taken 
up their second agencies with the West Side In- 
surance & Real Estate Company at Evansville, 
Ind., putting the town on the single agency basis. 


The present fee to join the local board at Ev- 
ansville, Ind., is $100. It is called a deposit, but 
many agents claim no one was ever known to re- 
rey ‘ad of it back. This will likely be changed 
te) L, 


W. C. Runcie, a fire insurance agent of 
Evansville, Ind., is back at his office attending 
to business after an absence of several weeks; 
having met with broken ankle while exercising in 
the Y. M. C. A. gymnasium. 


Local agents at Terre Haute, Ind., have suf- 
fered few of the inconveniences of the stringency, 
which agents in many other places have felt 
severely. The local banks continued to lend 
money and not a manufacturing plant in the city 
shut down. 


There is considerable complaint among local 
agents at Sullivan, Ind., on account of rate 
cutting by one agency and bad practices gener- 
ally. The agency charged with making the trou- 
ble is very anxious to sell, and the other agents 
have hopes that conditions will improve if the 
agency changes hands. 


. Fire originating in the oil room of a drug store 
in Walton, Ind., a small town just south of Lo- 
gansport, this week, nearly wiped out the busi- 
ness section of that village and resulted in a loss 
of about $20,000. The town had only a single 
hand os with no hose and was entirely at the 
mercy of the flames. 

The companies heving losses on the Daniel 
Stewart wholesale drug house, Indianapolis, that 
burned in July last, with nearly $100,000 loss, 
have agreed on an adjustment of about 86 . 
cent, the total settlement being $78,619.23. The 
forty suits in the cuorts inst the companies, 
resulting from this loss, will be dismissed. 





IN ILLINOIS AND WISCONSIN 


BARABOO AGENTS AT BANQUET 











Delightful Affair at Which a Splendid 
Program of Toasts Was Presented 
—Gemmill in Charge 





The fire insurance men of Baraboo, 
Wis., held a banquet last week which 
was a most delightful affair. A. J. Gem- 
mill was toastmaster. Daniel Ruggles 
was assigned the subject “The Fire In- 
surance Agent.” He gave a brief his- 
tory of fire insurance and traced its de- 
velopment. He called attention to the 
high character of the business and its 
responsibilities. 

Frank Avery touched on “The Fire 
Insurance Business in Baraboo.” The 
premiums amount to about $15,000. The 
2 percent tax is $284. There are twenty- 
one agents and about ninety companies. 
The special hazard business is small and 
people in Baraboo as a rule are not 
heavy insurers. 

E. F. Dithman in speaking on “The 
Lawyer as a Fire Insurance Agent,” 
said insurance was a side line with an 
attorney. He deplored the fact that 
some lawyers cut rates when writing 
insurance. 

Ex-Mayor E. P. McFetridge spoke 
for the assured. He said some agents 
were too careless arid did not properly 
cover property. He thinks the agent 
should know both the risk and assured 
well. 

Phil Cheek, state agent of the Hart- 
ford, told of the money invested in fire 
insurance companies compared with 
other lines of business. He said fire 
companies try to be honest with claims. 
He paid a tribute to the companies for 
the way they emerged from the San 
Francisco calamity. 

Chief W. J. Power of the fire depart- 
ment gave a history of it. He called 
attention to needed improvements which 
he hoped would be forthcoming. 

Alderman G. T. Thuerer spoke on 
“The Fire Wardens.” He believes that 
wardens and agents should get together 
for mutual benefit; that sale and stor- 
age of gasoline, etc., should be governed 
in some way by the authorities for pro- 
tection. He also condemned the cheap 
parlor match, pointing out the dangers 
in its use. 

Mayor E. S. Marriott was assigned 
the subject “Our Public Buildings.” 
Assistant State Fire Marshal J. E. 
Florin told what his department was 
doing to reduce fire waste and run down 
incendiaries. 


Larmore Gets Illinois 
J. M. Larmore, of Anderson, Ind., 
special agent of the Norwich Union in 


Indiana, has had central and southern 
Illinois added to his territory. 





Committee Visits Decatur 

A joint field committee went to De- 
catur, Ill., last week to explain the rat- 
ing arrangements following the discon- 
tinuance of the rating office there. A 
new stamping secretary was appointed, 
but the agents desired S. L. Payne, the 
inspector, appointed. The committee 
seemed willing to this, but later Mr. 
Payne declined to serve, so it is likely 
the lady appointed by the field commit- 
tee will continue. 

Fires at Milwaukee 

The Milwaukee Chair Company, 
which has a fine brick plant equipped 
with automatic sprinklers, suffered’ a 
loss by fire early Monday morning that 
was undoubtedly of incendiary origin. 
The first fire was discovered about mid- 
night in a small frame shed located 
adjoining the shipping and finishing 
room. The fire went through a window 
into the shipping room and was ex- 
tinguished by the sprinklers and the 
fire department. Just about the time 
the fire department was about to leave 
a second inspection of the main ware- 


W. H. MARKHAM & CO. 


ATTORNEYS AND MANAGERS, 
ST. LOUIS, MO. 


FRED S. JAMES & CO., Agents, Chicago 
D. A. FISHER, Agent, - - - Memphis 


Individual Fire Underwriters of St. Louis 
For Strictly High Grade SURPLUS LINES 


Non-Resident Brokerage Accounts Solicited 


12th Floor Pierce Building, ST. LOUIS 


We write for LLOYD’S at LONDON 


AUTOMOBILES—Covering anywhere in the United States, Canada, Western Europe 
and elsewhere if desired. Rate 2% without collision clause; 4%% collision included. 


FIRE AND TORNADO INSURANCE—$2,500 to $10.000 lines. Territory: United 
States except San Francisco. er: any reliable Company. SURPLUS BUSI- 
NESS AT ESTABLISHED RATES ONLY. 


ny gulag FLOATERS—Rate 2%%. Covers anywhere; everywhere. 
y theft. 


SHIPMENTS OF HORSES AND VEHICLES—From and to points in United States 
he re rare 
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BINDERS AND POLICIES ISSUED AT THIS OFFICE 


Klee, Rogers & Company, 159 La Salle Street, Chicago, Ill. 
A. T. GRAHAM, Manager Surplus Line Department 


Keystone Underwriters 


Of Pittsburgh, Pa. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
ALL OF PITTSBURGH, PA. 
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house, adjoining the shipping room and 
cut off by fire doors, revealed fire in 
two different places: There was a fire 
of unknown origin in the same build- 
ing on Jan. 26 last, so it looks as if 
some one was making a persistant 
effort to burn the plant. Neither loss 
amounted to over $2,500. 

The loss on the Christian Science 
Church which burned in January before 
the building was completed, is still un- 
settled. An appraisal established the 
damage at about $52,000 with $60,000 
insurance. The assured refused to ac- 
cept the award and have employed T. 
E. Brennan & Co. adjusters for the in- 
sured, to represent them. 





DEFEND RECORD OF MATTOON 





Local Agency Firm Comments on Sit- 
uation and Says Facts Have 
Not Been Given 





Mattoon, Ill, March 20.—To the Ed- 
itor: We notice in the March 19 issue 
an article regarding “Companies Leav- 
ing Mattoon” which no doubt the facts 
as stated therein were given you by 
special agents. We desire to offer a 
demurrer to the facts as stated therein. 

It is not true that the fire protection 
in Mattoon is any more inadequate than 
it is in other cities of the size of Mat- 
toon, and even larger. The German of 
Indiana, we understand, has not can- 
celed everything in Mattoon, but did 
cancel off of property, a good deal of 
— it had that it should not have 

ad. 

We don’t see why it is that the spe- 
cial agents of these companies that have 
withdrawn from this city don’t state in 
plain English why they did so without 
“beating around the bush” and giving 
such ridiculous excuses as they have. 
We are quite sure that a large percent 
of the leading companies writing here 
don’t view the matter in the same light 
as stated in that article. 

There are good and sufficient reasons 
why some of these companies cancel 
off their risks, but it was not on the 
general principle that the town had bad 
fire protection, and we are getting a 
little bit tired of having that matter 
brought up from time to time, when if 
these companies would state the facts 
as they are it would be an entirely dif- 
ferent tale. 

We don’t wish to deny the fact that 
there have been some suspicious fires, 





tion? No! No fire protection will 
help protect against such hazard. ‘ Nor 
is the reason for these few companies 
leaving the town altogether on account 
of suspicious fires; there are other good 
and sufficient reasons, and if you could 
get right next to their ears a few min- 
utes in a “heart to. heart talk” you 
would find out there was something 
else back of it. 

We simply call your attention to this 
matter, as this has not been the first 
article reflecting on the fire protection 
of this city. We believe it is as good 
as any city of this size, and we believe 
our fire department is made up of as 
capable men as any other city of equal 
size. 

Tell the brethren to come out in the 
open and state the facts after this, as 
they know they should be stated, and 
not reflect on the entire community for 
the misdeeds of a few. 

GutTHre & HERMAN. 





Wisconsin Agency Appointments 


British America—F. W. Kubasta, Merrill. 

Calumet—W, H. Payne, Boscobel. 

Capital—W. E. Webster, Hudson. — 

City of N. Y.—A. K. Owen, 7 

Connecticut—Robert Parker, Viola; I. & 
Harker, Linden; A. E, Summer, Fennimore; J. 
W. Gunn, Highland; J. T. Asby, Union Grove; 
G. P. Werner, Clintonville. 

Cooper—G. D. Walker, Boscobel; F. H. Walsh, 
Richland Center. 

Detroit—C. E. Hooker, Waupun. 

Fidelity—W. H. Pierstorff, Middleton; Frank 
Hodge, New Lisbon; F. A, Philbrick, Baraboo; 
A. B. Noble, Ashland; H. C. Hilton, Neenah; 
be G. Brown, Neenah; A. J. Vaughan, Platte- 
ville. 





ILLINOIS NOTES 

Field committees will visit Warsaw, Minonk 
and Nauvoo this week. 

E. J. Norton has purchased the agency of 
Charles Kettron at Macomb, 

E. M. Smith of E. S. Smith & Son, local 
agents at Batavia, died this week. 

Some agents at Eldorado and Harrisburg are 
writing miners dwellings outside the town limits 
at 40 cents. It is stated the rate is too low 
for that class. 





WISCONSIN NOTES 


Several companies operating in Wisconsin have 
had a bad record on preferred business so far 
this year by reason of their losses of about 
$10,900 each on the Christian Science church at 
Milwaukee. 

The Julius Markusee & Co. tobacco loss at 
Janesville, Wis., will probably be settled at about 
60 percent. John A. Davies, state agent of the 
Aetna, who handled it, went to New York a 
few days ago to look over the firm’s books. 

Avoca, Wis., is installing a waterworks with an 
elevated tank and gasoline engine. 

Thomas M. Priestly is added to the firm of 
Spensley & McIlhon at Mineral Point, Wis. 

Henry A. Henkel has become associated with 
Ge Nest, Nevitt & Tuttle Company at Oshkosh, 

is. 





but is that the fault of the fire protec- 
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FIRE PROOF 


2nd—A seamless 
8rd—The im 
will stand. 


nerator without a soldered 


6th—The automatic governing of the pressur 


> CINCINNATI, OHIO, U.S. A. 





By all Leading Insurance Companies In Twenty-three States and Territories in the United States. 





‘‘F.P'’ GASOLINE GAS MACHINE. 


MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 
ibility to create a pressure in the tank of more than one-fifth of what it 


4th—The impossibility of liquid gasoline squirting from any valve under any condition. 
5th—The impossibilities of spilling gasoline while filling the tank. 


ec. 
7th—No liquid gasoline conveyed through the building of hollow wires. 
8th—The impossibility for gas to escape in room while filling tank. 
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or a screw joint. 








WRITE FOR CATALOGUE. 








THE WEST AND NORTHWEST 


COMPACT WITH SUPERVISION 











This Is What Fire Marshal Peterson 
of Minnesota Will Recommend 
for That State 





St. Paul, March 23—(Special Corre- 
spondence)—The legalization by the 
state of the rate-making compact of 
the fire insurance companies and the 
state control of fire insurance rates is 
advocated by Edward Peterson, Min- 
nesota’s state fire marshal. Mr. Peter- 
son will make such a recommendation 
in his annual report. He believes it 
would be to the interest of the prop- 
erty-holders and would not be detri- 
mental to the companies. 

There is considerable opposition to 
the present system of rate-making 
among those who do not thoroughly 
understand the problem and this oppo- 
sition crops out at legislative sessions 
in the way of bills to prohibit the 
maintenance of joint bureaus. An anti- 
compact bill was before the legislature 
at its last session, but it neyer came out 
of the committee. It is understood, 
however, that the companies have been 
given a legal opinion declaring that the 
existing compact is in violation of the 
general antitrust act and the com- 
panies are accordingly preparing to 
do away with the present compact and 
adopt some system by which the rate- 
making will be left in one office, as at 
present, but leaving it to individual 
choice whether the companies will live 
up to the rates or not. 

If the joint bureau were abolished 
each company would have to make its 
own rates from its own surveys and it 
would cause the utmost confusion in 
rates besides adding greatly to expense. 
While there might be competition, it 
would be competition of a sort that 
would not work for the best interest of 
the property-owners. 

Mr. Peterson believes that if the 
state had control of the rates and the 
companies were compelled to fix a defi- 
nite rate on each building and abide by 
it and the insurable value of each build- 
ing established, it would help greatly in 
overcoming the evil of overinsurance. 
He proposes an annual reduction, for 
depreciation, from the established valu- 
ation placed on the buildings. 

{n further explanation of his views 
Mr. Peterson says: 

The best of insurance experts assert that 25 
percent of the losses are due to overinsurance. 
Every little while I am called upon to investi- 
gate some fire where incendiarism is suspected, 
and it is not uncommon to find that a building 
which every one knows is worth only $400 to 
$500 is insured for $2,000. In many cases it is 
plain that the fire was set, yet there is no evi- 
dence that can be used to convict the guilty 
party. If the state had control this overinsur- 
ance could be done away with and honest prop- 
erty owners would not have to pay for this in 
the form of increased rates. 

Unlike any other business the fire insurance 
business is entirely in the hands of the agents. 
The agent can fix as high a value on the build- 
ing as possible, get his commission and let the 
company stand the loss if the building burns. 
Consequently there is no check on overinsurance 
except the personal honesty of the agents and the 
policyholders. The state law at present provides 
that if a building is accepted for insurance at a 
certain value the policy shall be prima facie evi- 
dence of the value of the building and if an 


overinsured property burns the company pays the 
full amount. 

The usefulness of the state insurance depart- 
ment at present is limited. The law has created 
it only for the purpose of seeing that the com- 
panies are solid and have the necessary funds to 
pay losses. It can do nothing with the regula- 
tion of rates or other affairs of the companies. 
If the companies were permitted and required to 
institute uniform rates it would do away with 
much of the unnecessary expense resulting from 
cutthroat competition. And if the state had power 
to regulate rates there would be no danger of 
the abuse of this power by the companies. The 
rates would be fixed and would be public and 
could not be changed without the permission of 
the insurance department. 





Mackown Is Acquitted 

George Mackown, accused of setting 
fire to the large factory of the North- 
western Felt Shoe Company, located at 
Webster City, Iowa, and who after a 


California last July, has been acquitted 
after a second trial on the charge of 
arson. He was charged with burning 
the plant to cover up embezzlements. 
When he was found not guilty of em- 
bezzlement, the state’s case was very 
weak. 





Jack Goes to Missouri 
William A. Jack, of Omaha, special 
agent of the Queen City, has moved to 
Kansas City to become special agent 
of the Phoenix of Hartford in Missouri. 





Business Gone to the Dogs 

In speaking of local conditions, J. 
B. Rossiter, an agent at Delmar, Iowa, 
says: “I do not expect to stay in the 
business long. There is not enough in 
it. There is too much cutting rates and 
throwing off commissions. When I 
first went in, four years ago, it was not 
so bad, but it is getting worse.” 





Gets Big Tornado Line 

The large tornado line of $100,000 on 
the china and crockery stock of Mc- 
Donald Brothers, 500-512 First avenue 
North, Minneapolis, will be renewed on 
March 28. The line was divided last 
year, but the Royal secures the entire 
line for renewal and is reinsuring its 
excess in other prominent companies. 
The 50 percent reduced rate or coinsur- 
ance clause is made a part of the con- 
tract. 





Will Sue Policyholders 

The policyholders of the Nebraska 
Mutual Mercantile will be assessed for 
the entire amount of the unpaid pre- 
miums on their policies in order to 
meet the indebtedness of the com- 
pany amounting to $27,000. The com- 
pany had about 1,200 active policyhold- 
ers when it became insolvent. William 
Jennings Bryan was one of them and 
will be made a defendant. 





May Have a Clearing House 

There has been considerable discus- 
sion in St. Louis recently of the clear- 
ing house system for settling accounts 
among agents. Some agencies are car- 
rying too much of a load in having to 
wait 60 or 90 days for others to settle 
with them and they want a clearing 
house. 

It is freely talked in St. Louis, how- 
ever, that one or two agencies that 
are the slowest pay are on the verge of 
ruin, either by pressure from creditors 
or withdrawal of their companies. 
These are said to be rebating agencies, 
which have been doing business with- 
out making any profit out of it. 





Will Report to Home Office 
J. S. Anderson & Son, of Cedar Rap- 
ids, have resigned as general agents of 
the Shawnee Fire for Iowa. The state 


will hereafter report direct to the home 
office at Topeka, Kan. 





Minnesota Agency Appointments 

Aetna—D. L. Evans, Delevan; Tobias Hogen- 
son, Stewartville. 

American—J. T. Johnson, Ulen 

Connecticut—Oscar Gunderson, 
ley; Henry Lee, Anoka. 

Continental—J. S. Kies, Worthington; J. E. 
Sauer, Eden Valley; E. J. Olson; Lengby; 
D, Fuller, Plainview; E. D. Anderson, Perley. 

Equitable—H. C. Clark, Minneapolis. 

Farm, & Merch—B. F._Britts, Virginia. 

Fidelity—J. E. Regan, Balaton; L. W. Bills 
and V. G. ray, Park Rapids; C. S. Peterson, 
Springfield; W. W. Sandquist, St. James; C. P. 
Somerstadt, Waseca. 

Fire Assn.—J. J. 
Lade, Fosston. 

Firemans Fund—D. D. Greer, Coleraine; Will 
Wilke, Grey Eagle; H. R. hitney, Dodge 
Center; E. Dieudonne, Janesville; W. N. Park- 
hurst; Kasson; Paul A. Callaghan, Wabasso; F. 
G. Wellermoe, Buffalo Lake; Amund Dahl, Bird 
Island; B. Myers, Biwabik; S. F. Scott, 
Vesta; E. H. Holbert, Hinckley; E. W. Swan- 
son, Montrose; A. A. Faust, Jeffers; O. J. 
Wallen, Evansville; A. E. Carver, Fairfax; E. G. 
Hage, Hanska; G. H. Haven, Chatfield; G. J. 
— Lakefield; Tobias Hogenson, Stewart- 
ville. 

German, Ill.—E. J. Wheeler, Moorhead; Mary 
J. Austin, Duluth. 

Ger. Alliance—E, H. Smith, Austin. 

Ger. Amer., N. C. H. Vorse, Buffalo; 
C. M. Cooper, Dodge Center; C. D. Williams, 


“Browns Val- 


Harren, Avon; Johannes 
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timore; John O’Toole, Elysian; J. E. Rorman, 
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Breen & Peterson, Rothsay. 
German, Ind.—C. P. Theimer, Owatonna. 
Home—T. E, Nash, Pipestone; W. H. Guigs- 

burg, Gibbon. 

Indianapolis—I. A. Myers, Bovey. 

State of Ill—Soren Peterson, Blooming Prai- 
rie; S. A. Nelson, Lanesboro; G. L. Treat, 
Alexandria; Louis Petters, Elmore; J. W. Cross- 
field, Little Falls; E. A. Schmitt, Paynesville. 

Lesiermens Mut., O.—A, N. Gleason, Min- 
neapolis. 

ech. & Traders—H. C, Clark, Minneapolis. 

Mich. Com’l—Hatley & Curren, Northfield; 
R. G. Claydon, Perham; I. A. Meyers, Bovey; 
E. M. Bjorge, Lake Park. 

Milw. German—B, R. Hassman, Aitkin; Buel 
Chidester, Alexandria; W. H. Skemp, Cloquet; 
G. F. Faber, Chaska; J. G. Harrington, Duluth; 
M. F. Jamar, Jr., Duluth; L. A. Whittier, 
Farmington; J. Daly, Frazee; G. W. Franken- 
burg, ergus Falls; C, P. Reeves, Glenwood; 
T. F, Brady, Hibbing; J. E. Johnson, Hawley; 
. J. Reichert, Long Prairie; W. W. Smith, 

ankato; Matthew Donaghue, Minneapolis; 

a Donaghue, my L. C. Spooner, 
orris; W. H. Cherry, Morris; Oluf Gjerset, 

Montevideo; F. A. Stewart and W. N. M. Craw- 

ford, Minneapolis; Adolph Meile, New Ulm; T. 

T. Hostad, Owatonna; D. Anderson, Red 

Wing; P. F. Kelley, Rochester; H. E, George, 

St. Paul; W. F. Duffy, Shakopee; C. W. Moore, 

St. Paul; Jas. R. Bennett, St. " 

Morse, Sauk Centre; A. P. Gausewitz, St. Paul; 

C. A. Bierce and L. V. Wilbur, Winona; H. J. 

Paine, Wabasha; John Mittel, Wadena; Alex- 

ander Fosmark, Warroad. 

National, Ct—F. J. Heaney, Olivia; G. N. 
Millard, International Falls; S. J. Moran, Deer 
River; 4 - Swanson, Forest Lake; F. E. 
Joy, Stillwater; Scott Van Eman, Stillwater. 

Northern, Eng.—Thos. Heid, Browerville; J. 
M. Byron, Janesville; J. A. Borth, Winona. 

N. W. Nat’l—A. A. Morsching, Waltham; F. 
W.. Smock, Sargent; R. W. McGarry, Stillwater, 

Old Colony—J. P. Carey, Virginia. 

Pennsylvania—F. B. Myers, Biwabik. 

Phenix—Oscar Gunderson, Browns Valley; F. 
E. Joy, Stillwater; Scott Van Eman, Stillwater. 

Prov. ash.—C, H. Draper, Wells. 


Queen City—R. F. Schulz, Ivanhoe; J. J. | 


Natzke, Pipestone. 

St. Louis—Morton-Bibb Company, Minne- 
gpetts: J. W. Shepard & Co, St. Paul; Clarke- 

epworth Company, Duluth; Bierce-Brachlow 
Company, Winona. 

Westchester—A. A. Poehler, Henderson; H. P. 
Bengtson, Granite Falls; Daly & Barnard, Ren- 
ville; Thos. Heid, Browerville. 

Western, Pa.—R. W. McGarry, Stillwater. 

Wmsburg City—W. W. McGowan, Morton; 
Geo. Carroll, Lamberton; Wm. Yoerg, Winthrop; 
M. W. Brewster, Welis; Harry Garvey, Gucken. 

Mich. Com’I—C. Rosenmeier, Royalton; Geo. 
Bradley, Verndale; Richard N. Gardner, Staples. 

Old Colony—E. Ryan, Staples. 

Central Mfrs. Mutual, O.—H. M. Giles, A. N. 
Gleason, H. C. Holmes and J. D. Brownell, 
Minneapolis; Wm. A. Bauman, Winona. 

Continental—B. F. Britts, Virginia; Mack 
Webster, Rushford; R. W. Steward, Hawley; 
Chas, Vaughn, Morris; C. H. Richards, Stewart. 

Farm. & Merch.—M. W. Sandquist, St. James. 

Fire Assn.—F. A. Dunham, Owatonna. 

Franklin—Weston & Jewett, Faribault. 

German, Ill.—M. M. Wachenheimer, St. Paul. 

Hamburg-Bremen—D. H, Lawrence, Two Har- 

rs; A. D. Countryman, Appleton; D. M. 
Vermilyea, Bovey; Greer, Coleraine; S. 
J. Moran, Deer River. 


GENERAL WESTERN NOTES 


At South Auburn, Neb., William G. Rutledge 
has taken over the agency of William E. Dough- 
erty, deceased. 

Montrose, Colo., has made a request for a 
reduction in fire insurance rates because of im- 
proved protection. The Rocky Mountain Under- 
writers Association has taken up the matter and 
will send an inspector to investigate. 

_ The Commercial News of Sioux Falls, S. D., 
is about to open a department giving publicity 
to fires which are supposed to be of incendiary 
origin, and other general insurance news. The 
first issue will be about the first of next month. 

The line on the property of the Duluth Street 
Railway Company was renewed March 15. The 
general form provides for $487,000 of insurance, 
covering on and in buildings, and there is a 
blanket item of $312,000 on rolling stock, with 
| 100 percent coinsurance clause applying 

ereto. 








MISSOURI NOTES 


Yeckel & Reinhardt get the local agency of the 
Queen City Fire at St. Louis. 

Charles D. Eaton = the St. Louis agency of 
the Farmers of York and an automobile agency 
of the Boston. 

The Underwriters Salvage Corps of St. Louis 
has added two members to its executive commit- 
tee, making five, as follows: W. D. Hemenway, 
et i Kehoe, Charles L, Crane, Charles D. Eaton 
and Frank Roeder. 


The new waterworks at Lone Tree, Iowa, 
passed a severe and unexpected test last week in 
the fight against a fire that broke out in the plant 
of the Monarch Grubber Company, the main in- 
Si0b of the town. The loss is estimated at 


The residence district in North Des Moines has 
received a substantial addition to its fire fighting 
force, the new station at Seventeenth and Crock- 
er streets being formally opened last week. A 
full equipment of modern apparatus has been in- 
stalled in the new building. 


IOWA CASUALTY BUSINESS 


(CONTINUED FROM PAGE 2) 

in the state. It does mostly an indus- 
trial disability business, but on much of 
this the premiums are paid annually 
instead of monthly. It operates in nine 
states: Iowa, Wisconsin, Pennsyiva- 
nia, Minnesota, South Dakota, Nebras- 
ka, Kansas, Oklahoma and Colorado. 
For a long time it made comparatively 
little headway. It was during the past 
two years its great growth occurred. 
In 1905 its premium income was only 
$35,000; in 1907 its net cash premiums, 
not counting membership fees, amount- 
ed to $108,000 and its gross income was 
$148,000. 

The Atlas (Fire) of Des Moines 
writes a small plate glass business, 
and mutual plate glass associations do 
some business in their own localities. 

The Northwestern Live Stock Insur- 
ance Company, a stock company organ- 
| ized at Des Moines last year, has not 
' yet had time for great development, 
| but with its splendid home field has 








| Prospects of making fine progress. 
Some Features of the Business 
Iowa’s casualty business is doubtless- 
handicapped in its development to some 
extent by the fact that a number of 
companies handle the state from Chi- 
cago or Minneapolis and Iowa has not 
the benefit of a resident general agent. 
On the other hand, in a very few 
cases Des Moines is headquarters to 
which one or more other states report. 
A. U. Quint, the father of bank bur- 
glary insurance in America, handles the 
bank burglary business of the American 
Bonding Company for Iowa, Wisconsin, 
Michigan, Missouri and Kansas. 
Business Developed Unevenly 
Comparatively few casualty compa- 
nies which do a multiform business 
show anything like an even develop- 
ment of their various lines in Iowa. 
Until 1906 the peculiar law of the state 
limited each company to one or two 
lines. The Hartford Steam Boiler had 
a monopoly of the boiler business. The 
Ocean was purely a burglary company 
in Iowa. Since the amendment of the 
law the companies write their various 
lines, but have not yet built up large 
volumes in those which are new in the 
— Law Hurts Surety Business 
Bonding business in Iowa suffers 
from antiquated laws. Iowa is one of 
the few states whose laws do not di- 
rectly authorize fiduciaries to charge 
the premiums for a corporate bond to 
the estate. A few judges authorize this, 
some more wink at it when an admin- 
istrator’s report shows the premium for 
his bond among the expenses of admin- 
istration, but some others will not al- 
low this charge. The result is that 
the number of court bonds is not near 
what it would be with favorable laws. 
There is quite a volume of business 
on fraternals in Iowa, but much of this 
is not handled by local agents at all. 
There is general complaint of demor- 
alization in rates. One man who is 








the state expressed to me his strong 
belief that liability rates are too high 
in Iowa—that is, that the state is not 
allowed as great a differential as its 
laws and the condition of its risks enti- 
tle it to. The factory inspector has al- 
most absolute authority in requiring 
changes which will reduce the dangers 
to employes. A very large part of the 
manufacturing plants are said to be 
modern and roomy, and this man main- 
tains that Iowa is entitled to lower 
rates than some of the old eastern 
states which are now treated with more 
favor than it is. 


Agency connections desirea 
in prominent insurance agencies 
in Iowa by a prominent English 
casualty insurance company. 
For liberal terms, etc., address, 
G17, Western Underwriter. 

















IOWA AGENTS ARE WANTED 
For AUTOMOBILE, STEAM BOILER and SPRINKLER LEAKAGE Insurance. 


Address at once 


ALVERSON & MONTROSE 
Masonic Temple - Des Moines, Ia. 


To Leading Iowa Insurance Agents Only 


THE IOWA 
INSURANCE DIRECTORY 


will be issued in a few weeks. 





EVERYSIOWA AGENT SHOULD HAVE THIS BOOK IN HIS OFFICE 
for the convenience of his patrons as well as himself. 


Send in Your Order for a Copy at Once 


and at the same time furnish us with the. correct list of 
the companies now represented in your agency. 


If your Order is received before April 1, 1908 


we will place your agency in full-face type in the Hand- 
book without additional charge. 


The Only Insurance Publication Devoted Exclusively to Iowa 


Address BUSINESS MANAGER, 


THE WESTERN UNDERWRITER COMPANY, 145 La Salle Street, Chicago 








Do You Want To Make Extra Money? 


You can surely write business for a LIVE STOCK, AUTOMOBILE, PLATE 
GLASS, BURGLARY;: LIABILITY, HEALTH and ACCIDENT or BONDING 
Company and thus add to by income. Another good line to add to your agency 
is that of LIABILITY INSURANCE ON AUTOMOBILES. 


THESE COMPANIES WILL TEACH YOU HOW TO HANDLE THEIR LINE 
AND YOU NOT ONLY ADD TO YOUR ABILITY, but to your INCOME as well. 


Address BUSINESS MANAGER 


THE WESTERN UNDERWRITER COMPANY 
145 La Salle Street, Chicago, Illinois 








SEABOARD F.& M. INSURANCE CQO. 


HOME OFFICE, GALVESTON, TEXAS. 

B. ADOUE, Pres. ]. H. LANGBEHN, Sec’y. C. C, BOWEN, Ass’t Sec’y. 
Deer si* i907 { ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 NET SUBPLUS, $65,176.53 
ADDRESS HOME OFFICE*FOR AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisco. F. A. CHAPUIS, General Agent 








Insurance Company 
Des Moines, o lowa 


Inco: 
the laws of lowa 


orated under Established 
1892 


Place your business in an American Company, and keep 
the money in the United States. 

Are you a good live agent? Do you want another Company? 

If so, we want you, and you will find the Atlas a good Com- 
pany in your agency. 

Fire, Lightning, Tornado and Plate Glass insurance written on 
any desirable risk. 

Agents wanted in Iowa, Oklahoma and Arkansas. 
Agencies address the Home Office. 


For Iowa 


Billingsley & McConnell, 


GENERAL AGENTS 


Guthrie, Okla, 


W. L. Nelson & Co. 


GENERAL AGENTS 


Memphis, Tenn- 
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THE WESTERN 
UNDERWRITER 


poe Thursday by THE WEST- 
ERN ONDER TER COMPANY, Cincin- 
nati and Chicago 

C. M. CARTWRIGHT, Managing Editor 


EDITORIAL OFFICE: 145 LaSalle Street: CHICAGO 
CINCINNATI OFFICE. Johnston Building 








Subscription 


neg Pe ag in Canada 
$3 a year, Single Copies, 15 Cents. 








VOLUNTARY CONCESSIONS 


Ir 1s well for the public to consider 
what the life companies voluntarily do for 
their policyholders. People overlook this. 

For instance, the voluntary offerings of 
the MeErropoLtiTrAN to policyholders for 
1908 amount to $2,500,000 and more. Not 
a cent of this is guaranteed or intimated 
in the contract. 

It declares $1,000,000 in dividends on 
all industrial whole life policies and $500 
endowments at age 80, issued prior to 
1904, 

It has declared $1,400,000 in mortuary 
cash dividends on all claims on policies 
over five years old. 

It relieves from premium payments 
those having whole life policies who 
have reached the age of 75. 

It matures as an endowment or gives 
a paid up policy to one who has reached 
age 80 and has paid premiums for fifteen 
years or more. 

These concessions to the industrial 
policyholders are made to the class 
known as the common people, those who 
are making weekly payments. Such con- 
tributions and privileges mean much to 
them. It shows the real spirit of life in- 
surance. 





HIGH EXPENSE RATIO 

THE reinsurance of the INDIANAPOLIS 
Frre and Iowa Home calls attention to 
their high expense ratios. It should be a 
lesson to companies that are pushing out 
too far from shore on limited resources. 
Again the high commissions being paid by 
some comapnies to get business will be 
their death knell. They will be able to 
make a showing for a while, but the 
whirlwind will follow the sowing to the 
wind. 





THINKING BY CLASSES 

In AN address in Chicago recently Pres- 
ident Wooprow Witson of PRINCETON 
University declared that one of the dan- 
gers of the day was the lack of broad 
vision and thinking. People limit their 
horizon to their own line of interest and 
work. Employers of labor in vast estab- 
lishments and enterprises, or capital, to 
put it in another way, think almost en- 
tirely from the single viewpoint of those 
who have money invested in activities 
which require the help of many men and 
women. Again the labor element sees 
only the narrow confines of its class. The 
same is true of the farmer and others that 
can be made into a group with distinct 
common interests, 

This statement of the distinguished col- 
lege president has much truth in it. Why 
not bring it home? 

Is there not too much narrow thinking 
in the insurance business? Do the agents 
take into consideration the companies and 
do the companies look as they should on 
the agents’ field? 

Then again, one set of companies con- 





demns another. One class adopts a busi- 
ness policy that is the best from its point 
of view and then it sees but little to be 
admired in another. 

The broad view of the entire field in 
any department of underwriting is sel- 
dom taken. What is best for the busi- 
ness as a whole is lost in the more narrow 
question of what is best for our organi- 
zation or our set as a class. 

There are paramount issues in fire, life, 
surety and the various branches of cas- 
ualty insurance, that are not receiving 
universal but what might be termed local 
or class treatment. 

Men are needed who are big enough to 
rise above one company or one class of 
companies and from the heights survey 
the entire field. 


INDUSTRIAL DISABILITY 


It 1s significant that the industrial dis- 
ability business founded on the dollar a 
month plan, new in the rapidity of its 
growth although established some years 
ago, has arrived at that point where it is 
big enough to warrant a paper being 
started solely in its interest. 

This line is but proof of how impor- 
tant a product can be made from small 
parts. Some companies, now fairly large 
in size, owe their success entirely to 
dollar a month premiums. 

Some of the keenest and brainiest men 
in accident and health underwriting, are 
devoting almost their exclusive time to 
this industrial class. 

Many of the old companies have seen 
the advantage of the monthly payment 
policy and have opened departments to 
promote it. 

The Detroit CoNFERENCE, the associa- 
tion of the monthly payment companies, 
is the most compact and successful or- 
ganization in any line of underwriting 
outside of fire insurance. 

It is profitable now and then to survey 
the operations of companies writing these 
special lines and note their progress. 


ATTRACT MORE ATTENTION 


A FEW years ago the announcement 
that a high grade surety company was 
seeking representation in a large city 
would have created but little interest. 
There was no great demand for such a 
company. The surety business had not 
reached the place it now enjoys in vol- 
ume or as a recognized necessity. 

A new company from Boston, well 
backed financially, possessing officers of 
ability and experience, lets it be known 
that it is ready to organize a plant. The 
coming of its president is an event. 
Many applicants seek him. Some of them 
are the drift wood of the business, others 
are decayed, and still others are first- 
class timber. He can make his own selec- 
tion. He has the privilege of entering 
the leading fire insurance agencies or he 
can secure the best talent for an inde- 
pendent office. 

That the surety business has reached 
such a position is gratifying. It is one of 
the lines of activity that is developing 
rapidly and in the evolution its many 
problems are being worked out in a way 
that will make the companies more 
stable. 











Tue Ohio fire insurance men showed 
what can be done in politics by con- 
centrated effort. They knocked out 
SmitH BENNETT’s aspirations for the 
attorney-generalship on the Republican 
ticket as clean as a whistle. 





Personal Side of the 
Insurance Business 


Ralph C. Lane, formerly with D. Ap- 
pleton & Co., and for a time in charge 
of the western office of that firm at 
Chicago, will have charge of the busi- 
ness department of MIDLAND, the new 
middle western magazine, published and 
controlled by THE WESTERN UNDERWRITER 
Company. Mr. Lane is a gentleman of 
experience and ability and under his 
management the magazine is sure to at- 
tain to a strong position as the only 
publication devoted strictly to the mid- 
dle west. 

During the visit of Secretary Sar- 
geant of the Massachusetts Mutual Life 
to Chicago, Manager L. B. Bishop en- 
tertained him at a luncheon, where he 
met the Chicago agents. He has been 
on an extended trip and reported very 
favorable conditions. The Massachu- 
setts Mutual is $500,000 ahead of last 
year so far in new business. 


E. P. Barry, of Chicago, for many 
years manager of the Mutual Reserve 
Life, later Chicago manager of the 
Bankers Life of New York and pro- 
moter and former manager of the Pre- 
ferred Life of Chicago, died this week. 


A rearrangement of the plans of 
handling the business of the New Eng- 
land states in the home office and field 
of the Hartford Fire has been made. 
All business in Maine, New Hampshire, 
Vermont, Eastern Massachusetts, and 
Rhode Island, will be under the im- 
mediate supervision of Howard De 
Mott, superintendent of agencies, who 
has heretofore had and will retain jur- 
isdiction over the New York State and 
Canadian fields. Mr. De Mott was a 
well known western fire insurance man, 
until he went east some years ago. 


Maj. Moses R. Howard, for many 
years a general agent of the Equitable 
Life at Cincinnati, died a few days ago, 
aged 65. 

Daniel C. Osmun, for many years 
western manager of the Imperial of 
England and later assistant secretary 
of the governing committee of the 
Western Union, died at his home in 
Washington, D. C. suddenly Saturday 
night. Mr. Osmun was pensioned by 
the Western Union when he retired 
from its service. Mr. Osmun estab- 
lished the joint western department of 
the Northern and Imperial in 188). 
When they separated he continued as 
manager of the Imperial. Mr. Osmun 
adjusted losses for the Atlantic of 
Brooklyn in the Chicago fire and soon 
afterward was appointed superintend- 
ent of agents in the west for the Im- 
perial and Northern. He was 74 years 
of age. 

“C. S. Whittlesey of Fargo, N. D.. 
special agent of the Hanover, has been 
chosen a member of the governor’s 
staff with the title of colonel. It is said 
that Colonel Whittlesey’s poem in the 
recent contest for official poet of 
THE WESTERN UNDERWRITER first attract- 
ed the attention of North Dakota’s gov- 
ernor. The poem is of the Ella Wheel- 
er Wilcox brand. Colonel Whittlesey 
has read it at a number of select gath- 
erings. When he desires to secure a 
new risk from a local agent, he recites 
the verses. The governor has asked 
Colonel Whittlesey to write a state 
poem. 


H. R. Manchester, of the James & 
Manchester Company, Cleveland, has 
joined his father in Florida for a three 
weeks’ trip. Mr. Manchester has been 
enjoying the fishing on the Gulf coast, 
and it was reported at his local office, 
a few mornings ago, that he had made 
the largest catch known in that section 
for years, when a single specimen taken 
from the water weighed 942 pounds 3% 
ounces or thereabouts. 





‘Thoughts on Adjustment of 
Sick and Accident Claims 


(Summary of paper read by Secretary Ss. 
Dewey of the National Casualty at yg Deirat 
Conference.) 

People are far better educated now 
on the art of framing up a claim than 
they were a dozen years ago, and an 
unpaid doctor’s bill often has very much 
to do with a statement of facts, for in 
matters of this kind doctors are just 
like everybody else. If they can aid a 
patient by the shading of conditions 
just a little trifle, why should they not 
do it? I believe, however, that the 
medical profession as a class rank as 
high in probity as any class of people 
with which the claim department has 
anything to do. 

In many cases, however, it requires 
some time and skill and a vast deal of 
patience to sift out the facts and bal- 
ance the scales of justice. Patience, in 
unlimited quantity, is one of the most 
valuable assets of the claim department. 

ok * * 


As a general rule it is those who have 
little or no comprehension of a contract 
that manifest the highest degree of dis- 
satisfaction if things do not come all 
their way. They enter a vigorous pro- 
test and denunciation, propped up by a 
grave menace wherein the insurance 
commissioner or an attorney is to be 
invoked. 

The answer should, of course, be as 
far as possible a soothing antithesis. 
The adjuster should be like a sphinx, 
which is perfectly tranquil and peaceful 
and utterly insensible to the sand that 
may blow in his eyes or the wasp that 
may sting his nose. He should, how- 
ever, always be acute to discover any 
new facts favorable to the claimant and 
always measure them at their full value. 
It pays to do right. One may save a 
few dollars here and there every day, 
perhaps more than his salary, but while 
he is solicitous about the spigot, he may 
forget the bunghole, and the flood is 
sure to drown out the harvest by en- 
gendering dissatisfaction both among 
the assured and the agency force. 

The dissatisfied has his followers, for 
no one is without some influence. The 
agent is also quick to recognize a wrong 
and cherishes a befitting disapproval. 
The result is a disintegration of the field 
force or its corruption. The agent will 
gradually come to reflect the claim de- 
partment in his work or he will seek a 
more congenial clime. If he cherishes 
self-respect, he will find no justification 
for wrong. 





* * 


In the event, however, of the assured 
referring the matter to his attorney, the 
adjuster finds himself weak indeed if he 
has swerved from right. If, however, 
the adjuster knows he is in every man- 
ner fortified he can stand rooted to his 
expressed conclusion. He should hardly 
permit himself to be drawn into a 
wordy argument. 

If a peremptory demand is made for 
an immediate answer, “yes” or > + 
when the department knows it is right, 
it is pretty plain usually that the matter 
might better rest. The experience of 
any honestly conducted department 
clearly demonstrates that fully nine- 
tenths of such demands are simply bluff 
and if left unfostered will dissipate 
themselves. 

* * 

The claim department ought to know 
its rights. This means that the claim 
department ought to have a pretty thor- 
ough knowledge of case law as govern- 
ing the principal difficulties with which 
it is liable to be confronted. 

Not only should the claim department 
know law but there are many other de- 
partments of education that ought not 
to be overlooked—a fair knowledge of 
medicine, a thorough knowledge of 
anatomy and particularly of the techni- 
cal medical terms. 

Now, regarding the man in the field. 
He is on the ground. He knows better 


(CONTINUED ON PAGE 13) 
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AMONG CASUALTY AGENTS 


ORGANIZING A NEW COMPANY 











George E. Dickson Will Head the 
Loyal Accident of Chicago, Which 
Is Now Being Formed 





The Loyal Accident Insurance Com- 
pany is being organized in Chicago un- 
der the mutual laws, but proposes to 
get established on a stock basis later 
on. It will apply for a license in a few 
days, as it will then have its 500 appli- 
cations, 

The prime mover in the enterprise is 
George E. Dickson, who will be its 
president. He was formerly in the legal 
and claim department of the Fidelity & 
Casualty in Chicago and later in Min- 
neapolis, from which point he passed 
on the claims over a large territory. 
Subsequently he went with the Frank- 
fort and then became connected with 
the home office of the London Guaran- 
tee. 

During the last few years he has 
been practicing law and was one of the 
attorneys associated with Clarence 
Darrow in defending Heywood in the 
Idaho murder cases. He has a strong 
hold on the labor union people. 

The Loyal Accident will write the 
regular commercial forms of policy. 
It has opened offices in the Y. M. C. A. 
building. 





BANKERS’ BONDS IN INDIANA 





Federal Union Surety Gets Out New 
Form in Compliance With 
State Auditor’s Ruling 





The Federal Union Surety of Indiana 
is using a bond for bank and trust com- 
pany officials conforming to the one 
suggested by Auditor Billheimer, who 
has been at loggerheads with the surety 
companies of the state on account of 
the position taken with regard to such 
bonds. He objected to the companies 
fixing the limitation of their liability to 
one year and to their covering only the 
honesty of the officials. The form of 
bond drafted by the department, surety 
company representatives say, holds the 
companies liable for all kinds of viola- 
tions of law and even for mistakes, hon- 
estly made. It is said that under the 
department’s restrictions, other compa- 
nies generally will keep out of this line 
of their business and leave it largely to 
the Federal Union. The surety com- 
panies contended that the auditor was 
merely custodian of the bonds and had 
no authority to dictate their character. 
The attorney-general gave opinion that 
it was within the scope of the auditor’s 
duties to see that the bonds afforded 
the public the protection intended by 
the law, that a surety company is an 
insurance company and the law pro- 
vided that the period of liability might 
be limited to three years. He held that 
a bond conditioned merely against em- 
bezzlement and larceny would not meet 
the requirements of a law that required 
that bonds should be cgnditioned for 
the honest and faithful performance of 
duty, that such a bond would not pro- 
tect the patrons of a bank from negli- 
gence and extravagance on the part of 
officials. 





Letter to the Doctors 

The Industrial Review which has 
been started at Philadelphia in the in- 
terest of monthly payment disability 
companies, is sending the following let- 
ter to physicians: 

Dear Doctor: The Industrial Review, a semi- 
monthly publication devoted exclusively to acci- 
dent and health insurance, is establishing a Bu- 
reau of Physicians. We are sending you under 
Separate cover a sample copy of this publication, 
= . regular issue of which will appear about 

pril 1. 

A semi-annual list of the bureau’s physicians 
will be published as a supplement to the Indus- 
trial Review. This list of physicians will be fur- 
nished to every health pod accident company to 
enable them to select a competent physician and 





make confidential reports on claimants, to the end 
that the prompt and satisfactory services which 
this bureau agrees to furnish may be secured. | 

Inclosed herewith is a contract which explains 
itself. If you are in a position to handle all the 
business of all the accident and health insurance 
companies doing business in your town, please 
sign both copies of the contract, also the sub- 
scription blank, and return as soon as possible, 
when one copy, properly executed, will be re- 
turned to you. ‘ . 

The Bureau of Physicians will fill a long-felt 
want with insurance companies and will undoubt- 
edly bring a large volume of business to the 
physician who is fortunate enough to secure the 
appointment. 


Change Health Feature 

Some of the monthly disability com- 
panies which have been paying one-fifth 
sick benefits for nonconfining diseases 
and convalescence are changing the con- 
tract to pay one-half benefits. Some 
companies pay full benefits for a less 
time. 


INTRODUCING NEW FEATURES 





Empire State Surety Brings Out Some 
Interesting Accident and Health 
Insurance Policies 





The Empire State Surety has pre- 
pared several new policies covering ac- 
cidents or sickness, or both, as may be 
required. These policies mark a new 
departure in phraseology and in the 
scope of the covering. The company 
in describing the new forms says: 

The “Empire Disability” policy is intended to 
be the leader, but the company will sell separate 
policies covering accident or sickness features 
separately. The opening paragraphs set forth the 
meaning of certain concrete terms which are 
thereafter employed throughout the policy. Thus 
the meaning of the terms, “bodily injury,” “dis- 
ablement” and “capital loss,” “‘illness’” and 
“disability resulting therefrom” are clearly estab- 
lished. 

The new policy eliminates the qualifying of the 
term “accidental injuries” by the use of words 
such as “external,” “violent,” “visible” and “ex- 
clusively,” and require only that the bodily in- 
jury shall have resulted from “accidental means.” 
Holding that the usual shall be the result of ac- 
cidental bodily injury, but such phraseology auto- 
matically excludes “instantaneous death by acci- 
dent’”’ owing to the absence of time between cause 
and effect necessary for the actual suffering of 
bodily injury, the Empire State specifically pro- 
vides in its policies indemnity for “instantaneous 
death from accidental means.” The company, 
also comes out squarely in all of its policies with 
the unequivocal statement that “if assured and 
beneficia are injured or killed together both 
claims will be paid.” 

Any of the capital losses (loss of life, limbs 
or sight) may occur any time within four years 
without reference to the total or partial disable- 
ment of the injured person during the interval, 
and provision is made for the payment of weekly 
indemnity accruing from the date of the accident 
to the date when such capital loss occurs in ad- 
dition to the sum provided for such capital loss. 
Total or partial disablement, or both, are cov- 
ered up to a maximum limit of four years, and 
a special indemnity of two-fifths full weekly 
indemnity is paid for disablement not resulting 
in one of the capital losses but continuing be- 
yond four years, this indemnity being payable 
periodically until the assured attains the age of 
seventy years, if life is prolonged to that age. 
Indemnity is increased 50 percent if the assured 
goes to a hospital for treatment, and provision is 
also made in the policy for the payment of sur- 
geon’s fees on account of operations whether 
performed at home or in the hospital. 

The double indemnity feature covers accidents 
caused by lightning, by the assault of a burglar, 
by the burning of a building, or while assured is 
on any public conveyance or passenger elevator. 
All indemnities are payable at intervals of eight 
weeks on submission of proper proofs of loss. 

The beneficiary indemnity feature offers some- 
thing entirely new and adds substantial benefits 
to anything that has gone before. Beneficiary 


— 





WANTED. 

The Empire State Surety Company of 
New York has some territory in certain 
Western, Central and Eastern States and 
invites correspondence from large general 
insurance agencies or others controlling 
a volume of business, preferably those 
having a well organized field force, with 
a view to taking the general agency of 
the company in its bonding or casualty 
lines, or both. State full particulars and 
territory that can be successfully handled. 
It also has openings for live hustling local 
agents of high standing.. Address in con- 
fidence Gilbert Congdon, Assistant Secre- 
tary and Agency Superintendent, Royal 
Insurance Building, New York. 


insurance up to this time has been limited to 
accidents of travel. The Empire State has ex- 
tended the beneficiary insurance to cover acci- 
dents that the unemployed female is exposed to: 
—At home—through fire, lightning or burglars; 
On the street—through being knocked down or 


run over by automobiles, street cars or railroad 
trains; or though accidents happening on any 
public conveyance or elevator. 

The “Empire Disability” policy covers in ad- 
dition to the features contained in the accident 
policy above described, confining or nonconfining 








Perfect “IDENTIFYING CREDENTIAL” (Patent No 467,460), 
which is inserted in a handsome leather pocketbook, has been 
indorsed and is accepted by Banks, Hotels, etc,, enabling the 
bearer to cash money orders and checks 
Our “REGISTRATION-NOTIFICATION” Service positively 
identifies in case of sickness, accident or sudden death. 


Each holder {is also furnished a special combination 


$2,000 Accident and Health 









$15.00 Weekly Indemnity for Accident (limited to5 weeks, 28 Hazards). 
$15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 
$100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 65 years of age in all occupations, 
All Pellcies issued and Losses Paid Directly by the 
North American Acoident Insurance Gompany,Chicago, III. 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. 422.55. 
identification Pocketbook, Insurance 
Policy, Registered Metal Key-Check }$5.00 Per Year 
If you are seeking 8 dignified method of increasing 


handling quick-lling enisnet Gen 9 Rowweuins S20 peley. We pay 4 
IDENTIFICATION COMPANY OF AMERICA (luc. 1902) 


HOME OFFICE 
431 LA SALLE STREET, GHICAGO, ILL. 56 Pine 8t, New York 
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Surplus, $352, 


earn- 
nue for sample policy, etc. More money can Comets 


Eastern 
0 W. 434 Sty New York 











ACCIDENT 
HEALTH 





PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President. 
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in commissions. 


way. 
me personally. 





NO STAR MEN WANTED 


I want to correspond with Life agents who are 
not getting rich rapidly and who are anxious to 
make their time yield them every dollar possible 


I have a plan whereby this may be done with- 
out interfering with their Life 
Correspondence confidential. Address 


usiness in any 


M.G. NICHOLS, Vice Pres. 


THE PENNSYLVANIA CASUALTY COMPANY 
483 SPRUCE STREET, SCRANTON, PA. 
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illness resulting from any sickness and for any 
period from “one day to one year,” the in- 
demnity for nonconfining illness being one-half 
of the full indemnity provided for confining ill- 
ness. If disability from illness “continues be- 
yond one year,” provision is made for the pay- 
ment of a further indemnity periodically and 
equal to one-fourth of the full indemnity rate 
up to age 70, if assured shall live so long. In- 
demnities are increased in respect of illness while 
assured is confined in a hospital; surgeon’s fees 
are provided for operations necessitated by ill- 
ness whether at home or in hospital, and full 
provision is made for quarantine indemnity and 
for periodical payment of any of the indemnities 
provided for in the policy, 

The “Popular Premium” policy is an innova- 
tion. It is an ordinary commercial policy cover- 
ing every illness and every accident and quar- 
antine, and contains all of the features of the $66 
disability policy, but sells at $50 a year or less 
for smaller amounts and it may be sold to men 
engaged in practically all occupations instead of 
being restricted to soleet and preferred risks, the 
premium payments being made to suit all classes. 
A level premium is charged for all occupations, 
but the indemnities are reduced in proportion to 
the occupation hazard, and the only restriction is 
that although the first week of accident disability 
is covered, the first week of illness is not paid 
for; the idea of the company being to provide 
insurance against only more serious illness. The 
“Popular Premium” policy covers nonconfinin 
illness more fully than other policies cover it an 
becomes effective without recourse to the usual 
7 period of fifteen days. The bene- 
ciary is covered and accumulative benefits are 
provided when the premium is paid yearly. 





Illinois Casualty Returns 
The following shows business done 
last year in Illinois by the Travelers 


and United States Casualty: 
Company. Premiums. 


Losses. 
Travelers— 
ONE a's ovinan ved oul $199,795 $ 64,844 
Health ...scccccccecscs 8,963 4,651 
MEE o0eececcocecen 261,564 92,164 
VU. S. Casualty— 
PEE 56.6b60-00066000 30,142 10,416 
Burglary and theft..... 2,274 42 
Health ....cesacceeees 4,598 1,607 
DD ctseenensoeee 50,660 14,609 
IND :0:606.000660060 5,584 2,785 
Steam boiler.........+. SAGE cccccce 





Amends Official Bond Law 

The Kentucky legislature has amend- 
ed the present law which requires un- 
limited bonds of certain public officials. 
Hitherto this provision of the law has 
caused many officials to experience 
great difficulty in getting bonds, but un- 
der the new regime bonding companies 
may write Kentucky officials bonds as 
they do in other states. The new law 
will become effective ninety days from 
the date of its passage. 





French Is Exonerated 

As a part of the litigatign at Cleve- 
land growing out of the change of 
agencies of the Philadelphia Casualty, 
a few days ago, the company brought 
action, alleging that H. C. French, its 
former district manager, was guilty of 
contempt of court in continuing to use 
the papers and books, which he had 
been enjoined from using. The case 
was tried before Judge Estepp Tuesday 
morning and the decision was in favor 
of Mr. French on every point. Mr. 
French is now with the Empire State 
Surety. 





Empire State Gets Some Good Men 

The Maitland-Moritz Agency Com- 
pany of Denver, general agent of the 
Fidelity & Deposit and the Maryland 
Casualty for Colorado, has taken the 
general agency of the Empire State 
Surety for casualty lines, except acci- 
dent and health, in place of the Mary- 
land Casualty, which has left the state. 
Scheidemantel & Evans, who have been 
general agents of the Empire State at 
Denver for all lines, continue general 
agents for fidelity, surety, accident and 
health lines. 

Andrew B. Barry, who became man- 
ager of the bonding and burglary 
branches of Willcox, Peck & Hughes, 
Ltd., of New Orleans, which took the 
general agency for Louisiana of the 
National Surety when it reentered that 
state about a year ago, will become a 
special agent of the Empire State 
Surety and will take up his duties with 
it about April 1. Mr. Barry will assist 
in developing the agency organization 
= that company throughout the coun- 
ry. 

Wm. S. Pritchard, who for several 
years was manager of the court bond 





department of the National Surety in 
its New York office, and who recently 
resigned to practice law, is again in 
the surety field and will become, on 
April 1, manager of the court bond de- 
partment of the Empire State Surety, at 
its home office. Mr. Pritchard has had 
a wide experience in this line. 


—_— 


NEW BURGLARY FORM IS OUT 





Conference Companies Make Changes 
In Policy Heretofore in Use— 
Opinions of Field Men 





The burglary insurance companies 
which are in the conference have sent 
out a new form of burglary policy, 
which will be issued on and after April 
1. One of the principal changes from 
the old form is that the new one does 
not provide for two assured under one 
policy. The old form permitted both 
the head of the house and another, per- 
haps a boarder, to be assured under 
one policy. 

The new form has been received by 
the field with various feelings. Some 
agents think it is not very different 
from the old one and is a little im- 
provement. One well-known burglary 
insurance agent thinks the new form is 
a poor makeshift compared with what 
it might be. The term “burglary” is 
clearly defined in the policy. Instead 
of defining “larceny” the policy con- 
tains this clause: 

“The assured shall also produce direct 
and affirmative evidence that the loss 
of article or articles for which claim 
is made was due to the commission of 
a burglary, theft or larceny; the dis- 
appearance of said article or articles 
not to be deemed such evidence.” 

The agent mentioned thinks the 
weakness of this is the failure to spe- 
cify what is larceny for the purposes 
of the policy. 

Most of the policies have a clause 
providing that the company shall not be 
liable for loss or damage in excess of 
the actual cash value at the date of 
loss. This would seem to make the 
company liable for appreciation where 
the cash value at the time of loss is 
greater than the cost price, such as in 
the case of diamonds purchased some 
years ago. There is said to have been 
a strong tendency with some burglary 
companies to take advantage of depre- 
ciation, but not to allow for apprecia- 
tion in the few cases in which it oc- 
curs. 





Gets American Fidelity 
The Michigan Insurance Agency of 
Detroit has been appointed state agent 
of the American Fidelity Company for 
Michigan. This agency is the successor 
of Wrock & Watson, which firm had 
the state agency of the Pacific Coast 
Casualty, North American Accident 

and Indiana & Ohio Live Stock. 





Writes Large Bond 
The American Surety Company has 
executed a $500,000 bond for Joseph 
D. Oliver, who has qualified as executor 
of the great estate left by his father, the 
late James Oliver, founder of the Oliver 
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Chilled Plow Works’ of South Bend, 
Ind., who died March 2, leaving an es- 
tate estimated at from $50,000,000 to 
$63,000,000 without any debts. The 
American Surety will not reinsure any 
part of the risk. The Oliver estate is 
unquestionably the largest in Indiana 
and the bond given in this case is one 
of the largest ever given on behalf of 
an executor. 





Wood Gets More Territory 

W. L. Wood, representative of the 
Empire State Surety for Wayne county 
and Detroit, has been made general 
agent for the territory covering the 
lower peninsula of Michigan. The De- 
troit agency was formerly connected 
with the western department of Chi- 
cago, but now has direct relations with 
the home office. Mr. Wood has repre- 
sented the Empire for little over a year, 
and has built up quite a large local 
business. 





Wants Amount at Risk 

The insurance department of Ne- 
braska is experiencing no little diffi- 
culty in getting eastern surety com- 
panies to make statements regarding 
the total amount they have at risk. Sev- 
eral of the companies have made 
evasive answers, asserting that the face 
of outstanding bonds did not accu- 
rately represent the real risk sustained 
by the company. The figures are es- 
pecially desired on account of trouble 
with local surety companies, which the 
officials propose to correct by proper 
legislative measures. They desire, how- 
ever, to have a complete understand- 
ing of the matter before making rec- 
ommendations, 





United Surety Statement 

The Maryland department has made 
public its report of the examination of 
the United Surety as of Dec. 31. It 
shows assets $880,195, loss reserve $21,- 
267, premium reserve $151,096, net sur- 
plus $73,098. The department puts in 
the nonadmitted assets $88,963 which it 
claims is due it from the Munich Re- 
insurance. The department says: 


At the time this company was organized the 
Munich Reinsurance subscribed for three hun- 
dred shares of the capital stock of the United 
Surety, and at the same time entered into a 
contract with said re under which it was 
to receive one-third of the profits of the busi- 
ness and to pay one-third of the losses, includ- 
ing cost of management. The United Surety 
claims under this contract from the Munich Re- 
insurance as its proportion of the losses $88,- 
962.83. There is some litigation, however, in 
regard to the adjusting of this account, and so 
long as litigation is pending, the issue of which 
makes the value of the asset at least doubtful, 
I deem it best to place it among “Assets not 
admitted.” 


Regarding the excise bond pool, the 
department says: 


The United Surety participated in a _ pool 
formed with the American Surety, Fidelity & 
Casualty, Metropolitan Surety, Federal Union 
Surety, United States Guarantee, American Fi- 
delity and National Surety, to write excise bonds 
in New York City. A certificate of the Windsor 
Trust Company was exhibited showing balance of 
$80,569.18, profit resulting from these transac- 
tions, and interest to June 30, 1907. The share 
of this company for underwriting is 14% per- 
cent. 





Queer Surety Tangle 
Here’s a puzzling surety case that 
Judge Brennan of the district court at 
Des Moines is trying to unfathom. 

H. Lewis was for several years 
executor of what is known as the Mrs. 
L. B. Wyman estate and for several 
years Mr. L. B. Wyman was his bonds- 
man. In 1904 Mr. Wyman died and 
Lewis gave bonds signed by the Bank- 
ers Surety. A few months ago the 
referee charged that Lewis owed the 
estate $7,000, and judgment for that 
amount was secured against the surety 
company. This sum was paid to the 
county clerk, but the company secured 
an injunction stopping the clerk from 
paying the money to the estate. The 
company claims that it is not liable be- 
cause Lewis owed the money while 
Wyman was his bondsman. The Wy- 
man heirs claim that the discrepancy 
was not discovered until Lewis had 
been discharged as executor of the Mrs. 








Wyman estate and until the Bankers 
Surety had succeeded Wyman as surety. 





CASUALTY NOTES 

H. F. Finke has been appointed agent in Cin- 
cinnati for the Frankfort. ts 

Cecil Piatt has resigned as Cincinnati general 
agent of the Title Guaranty & Surety. 

John Dausman & Co. of Evansville, Ind., have 
Sw the agency of the Indiana & Ohio Live 

t 


Joel A Shrewsbury becomes general 
the United States Fidelity & Gwaranty at 
burg, W. Va. 

H. C. Poe, who represents the National 
Casualty at Michigan City, Ind., is changing his 
headquarters to Gary. 

Manager G. W. Smith of the Atlantic Casualty 
of Philadelphia expects to be in Chicago soon to 
appoint a general agent. 

ew meee | & Friederichs, of Helena, have been 
appointed Montana State agents of the United 
States Fidelity & Guaranty. 

The Frankfort had the bank burglary insurance 
on the bank at Mt. Orab, Ohio, which was robbed 
March 4. It promptly paid the loss of $3,500. 

The Chicago branch office and No, 1 district 
office of the American Assurance will be moved 
May 1 from 184 La Salle street to the second 
floor of the Royal building. 

The Evansville (Ind.) school board has given 
the steam boiler insurance to Clinton F, Rose, 
who agreed to rebate his commission to start a 
fund to remodel one of the schools. 

Charles Schermerhorn, general agent of the 
Equitable Life of Iowa, at Springfield, Ill., has 
been appointed general agent of the Fidelity & 
Deposit, succeeding the late P. M. Lax. 

O. P. Rutledge, formerly with the United 
States Casualty becomes _liabilit er for 
J. E. Lawton & Son, of St. is, the new 
general agents of the Philadelphia Casualty. 

Weir & Meier of Davenport, Ia, have won a 
trip to Europe as guests of the Maryland 
Casualty as a prize for making the greatest in- 
crease in the company’s business of any agency 
in Iowa. 

The Standard Surety Company of Louisville, 
with a capital of a quarter of a million, is being 
> ry and expects to be ready for business in 
July. It will be the first surety company to be 
organized in the south. 

The Physicians Defense Gompeny, Ft. Wayne, 
has purchased the former White Bank building 
at Wayne and Clinton streets for $45,000 and it 
is planned to spend $75,000 in remodeling and 
enlarging it. It will used as the general of- 
fices and part of it leased to others. 

The supreme court of Wisconsin has sustained 
the circuit court of Sheboygan county in holding 
that the fe ae Casualty aep 5 Ay pay 
the $3,000 claim under the policy of Dr. Corbett, 
who was killed in a runaway. The company’s 
defense was that it was not authorized to do 
business in Wisconsin. 

insurance Deputy Pierce of Nebraska has noti- 
fied Marion Morris, of Omaha, to cease writing 
business in Nebraska for the Ridgely Protective 
Association of Worcester, Mass. This company 
was refused admission to the state four years ago 
and has not been licensed since that time, al- 
though it probably could be by applying. The 
deputy learned that Mr. Morris was writing ac- 
re — business among members of the I, O. 


Adjusting Disability Claims 
(CONTINUED FROM PAGE 10) 
perhaps than anybody else can the ef- 
fect of a certain line of action. His ad- 
vice should be sought. Indeed, if he is 
a man of fairly good judgment, his serv- 
ices in the adjustment of claims are in- 
dispensable. To him the claims should 
generally be referred and all remittances 
sent. It strengthens him with his cli- 
entage, gives him confidence in himself 
in whom confidence is reposed, and fos- 
ters and strengthens a bond of. union 

between him and the home office. 

Many advise and, indeed, practice ad- 
vance settlements on the ground that 
they are great money savers. They 
practice prophesying or guesswork and 
run a regular bargain counter, the con- 
fessed purpose of which is a settlement 
advantageous to the company and cor- 
respondingly disadvantageous to the 
claimant. His weakened condition and 
his want are the fulcrum over which 
the adjuster secures a leverage. He 
works a sort of game, and, classically 
speaking, it is too often a “skin game.” 
The layman is at a disadvantage. He 
is not in condition. He doesn’t under- 
stand his adversary’s moves. The game 
is unfair. Claimants should be paid in 
full for every honest claim and such 
assistance rendered them as will clearly 
bring out the facts and satisfy the ends 
of justice. 
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Colonel Benson, president of the Pennsylvania 
Fire, is to visit the west before the meeting of 
the Western Union in April and inspect the con- 
gested districts of the larger cities in company 
with Western Manager Barry. 
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UNDERWRITER. 
IN LIFE INSURANCE CIRCLES 
AGENT’S ACT COSTS _— $3,000 


———__—, 


Court Holds Assured Signed Applica- 
tion Containing Misstatements With- 
out Knowing He Was Deceiving 


—— = 


The conduct of an agent in making 
out an application cost the National 
Life of lowa $3,000, the supreme court 
having last week decided a suit brought 
by Mrs. Sara R. Roe to recover on a 
resisted policy, in favor of the plaintiff. 
The case is a peculiar one and brings 
out some interesting points. 

A policy was issued to Thomas R. 
Roe on Oct. 7, 1903, and on Sept. 4, | 
1904, he died. For its defense the com- ; 
pany claimed that the insured by fraud 
induced the medical examiner to report | 
him as fit and that the policy never ; 
took effect. The attorneys for Mrs. | 
Roe showed that the agent prepared | 
the application and secured the dead 
man’s signature to it without reading 
or allowing him to read it. The court 
admitted that many of the statements 
were incorrect, but the agent’s action 
made their veracity past questioning. 
The answers to the inquiries of the 
application were copied from an appli- 
cation of another company in which 
Roe first thought of insuring. The 
agent should have interviewed Roe 
direct, 

In the application Roe stated that he 
had never had any illness, while the 
company showed that for months he 
had been taking treatment from a physi- 
cian. He was suffering from a fatal 
disease of the heart when he signed the 
application, but the doctor who treated 
him testified that he had never discour- 
aged Roe, who undoubtedly thought his 
illness was only temporary. 





!insurance agents 
. committee to interview the state auditor 





The medical examiner for the com- 
pany stated that when he went over the 
application with Roe the deceased said 
he understood it. But the examiner 
could not swear if he had asked Roe if | 
the answers were true or not. He said! 
if he did not it was an oversight. 

In closing the court stated: “If the} 
association was deceived it was owing | 
to the neglect or wrongful manner of | 
its agent in the preparation of the ap- | 


plication and not because of any decep- | 
tion on the part of the deceased. There 

is nothing to indicate that Roe knew | 
that he was afflicted with a fatal disease. | 





To Have Legal Reserve Company 

The American Life of Chicago will 
soon be organized on a legal reserve 
basis and will take over the assessment 
company of the same name. 

The present American Life is writ- 
ing industrial business at good rates 
and it will be of such a character as 
can readily be transferred. The Amer- 
ican has about fifty agents. 





Automatic Loan in Michigan 
Other companies than the Mutual 
Benefit are interested in the Michigan 
supreme court decision granting a writ 
of mandamus compelling the insurance 
commissioner to allow the issuance of 


policies containing the automatic loan 
clause. The companies desiring to use 
the clause are: heten Life, Penn Mu- 
tual, Northern Life, Chicago, Sun Life 
of Canada, Phoenix Mutual, Canada 
Life, Northwestern Mutual, North 
American Life of Toronto, Manufac- 
turers Life of Canada, Prudential, 
North American Life of Newark, Fidel- 
ity Mutual, Federal Life. 


Pacific Mutual Men in Chicago 

President Cochran and Vice-Presi- 
dent Roche of the Pacific Mutual Life 
are in Chicago, having been on a visit 
to southern and eastern general agen- 
cies. They will stop at other leading 
cities en route home. On Wednesday 
they had a number of general agents 
in central western territory meet them 
in Chicago. 








Rebating at Evansville 
For about six months previous to a 
few weeks ago, life insurance had been 
written at Evansville, Ind., at from $1 
to $3 a thousand for any age. The life 
finally appointed a 


and learn whether anything could be 
done. Mr. Billheimer exercised his 


: good offices and the Intermediate Life 


of Evansville, which was charged with 
being one of the offenders, has agreed 
to accept no more business at less than 
published rates. 





Note Goes to Protest 

O. L. Van Laningham, who bought the 
assets of the State Agency Company, 
the selling company of the State Life, 
giving four notes in payment besides 
settling outstanding claims, allowed the 
third note, $41,000, to go to protest. It 
was due March 17. George C. Hitt, re- 
ceiver of the agency company, said he 
would allow time enough to get some 
explanation from Mr. Van Laningham 
before serving notice on his sureties to 
pay the note or referring the matter 


| to the judge of the court in which the 


receivership lies. The endorsers of the 
note are the directors of the Great 
Western Agency Company and A. M. 


WANTED 
RlblG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 





_ the proper parties. 


The Armstrong Committee found 


-no questionable methods in The 
; Manhattan Life Insurance Com- 


pany. Address 
W. B. LANE, Vice-President 


66 Rrosdeorav, New York 





The NEW POLICIES (1908) 


OF THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


DAYS OF GRACE; 


CHANGE OF BENEFICIARY; 


ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 
PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 


Write the Home Office, 


TYTATIACDUDODITLCYD 


DES MOINES, IOWA 
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Sweeney, W. S. Wynn, Charles F. Cof- 


I am informed specifically as to the source of 


. . the funds composing “the profits, savi earn- 
fin, R. W. McBride and Samuel Quinn, ings or curpie” i. which the dividend is to 


officers and directors of the State Life | be declared. If they, or any of them, be made 
at the time the notes were given. up in any material go from loading, a 


dividend dotinced there +> would be - —- 

° proportion nothing more than a percentage o 

Midland Mutual Gets Good Men the premium. seer! Nit a 

: ° s further says: would also e 

Edward H. De LaCourt, for Six years an csialen 90 to waether your construction of 
superintendent of agents in Michigan 

for the Massachusetts Mutual, becomes 

agency director of the Midland Mutual 


this law as to post mortem dividends —— to 
policies of a company issued before the law took 

Life of Columbus, Ohio. Mr. De La- 

Court has been a very successful busi- 


effect containing a clause that they shall ‘share 
ness getter. One of his strongholds 


in the surplus as apportioned by the company 
until all contributions to the surplus found to 
is finding new agents and demonstrat- 
ing to them how business can be se- 





have arisen from this policy shall have been 
returned’ where it has been the uniform cus- 
tom of the company to pay full post mortem divi. 
dends for a period of upwards of twenty years. 

In answer to this question I will say that the 
statute, in my opinion, is not to be given any 
retroactive effect, and consequently would not 
apply so as to forbid the payment of full post 
mortem dividends on policies written before its 
enactment containing a different method of ap- 
portionment than the one provided in the statute, 
especially so where a custom had been followed 
in respect thereto for a number of years by the 
company and had been acquiesced in by the poli- 
cyholders. 


red. 

J. M. Bloodworth, who has been one 
of the leading producers of the Union 
Central at Cincinnati for several years, 
becomes general agent of the Midland 
Mutual Life at Columbus, Ohio. The 
Midland Mutual has been looking for 
the proper man to take charge of its 
home office field for some time. 

J. Clinton Crooks of Marietta, Ohio, 
one of the leading producers for the 
National Life of Vermont, becomes 
general agent for the Midland Mutzaal 
at Marietta. 


ee 


Want an Antirebate Law 


It is said that another effort will be 
made at the meeting of the Indiana 
Legislature next winter to get an anti- 
rebate law passed. The Indiana de- 
partment has a kind of club in stopping 
this practice by mutual companies and 
stock companies that issue participating 
policies, but is helpless, it is said, in 
cases of rebating by companies issuing 
only nonparticipating policies. The club 
in the hands of the department, now 
being used so far as possible, is a court 
decision in the case of an assessment 
accident company that issued a special 
contract. The company got into a re- 
ceiver’s hands and the receiver sued 
some of the holders of special contracts 
for a return of the cash benefits de- 
rived from the contracts. The court 
upheld the receiver’s claim. The repre- 


ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 
Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 

ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ST. LOUIS 
Massachusetts Mutual 


Life Insurance Co. | THE PENN 
SRRINGFIELD, MASS. MUTU AL LIFE 


Incorporated 1851 
General Agency Opportunities OF PHILADELPHIA 


for a few AJ Personal Writers. 


New policies, splendid annual dividend record, 
low expense ratio. 


Isaac B. Snow, Superintendent of Aquasiee 
316 Merchants Loan and Trust, Chicago 


Chicago A , L. Brackett Bishop, Manager, 
aie Merchants Loan and Trust 


Columbus Agency, 1003 Outlook Building 





Post Mortem Dividends 
Attorney-General Gilbert of Wiscon- 
sin gives the Wisconsin department the 


following opinion on post mortem divi- 
dends: 

You have referred to me the letter of Geo. H. 
Noyes, counsel of the Northwestern Mutual Life, 
in reference to | opinion in respect to divi- 
dends, dated March 4, 1908, and have requested 
me to answer the questions therein propounded. 

The question is asked: “Can it be said that a 
dividend under this law may have two meanings, 
one of which would forbid a full post mortem 
dividend on a policy and the other would per- 
mit it to be paid?” 

_ In answer to this question I will say that it 
is impossible for me to express a more definite 
opinion than the one above referred to until 
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Has furnished perfect pro- 
tection at proper rates for 
=I yan 


Our agents are representative citizens of 
their respective communities. 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 








“Prudential Agents Can Sell 
it in Competition With Any 
Company on Earth.” 

That's the way 








PRUDENTIAL 
er ~ talking 
} mec Low- Our New Standard Policies Contain 
e Insur- 
ance Policy. Guaranteed Annual Dividends 
The Individual Policyholders’ Account 
Prudential Limited Expense and Surplus Account 


Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorporated as a Siock Company by the State 
of New Jersey 
JOHN P. DRYDEN, 
President. 


Home Office, 
NEWARK, N. J. 
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WE CAN OFFER 


Splendid opportunities and top notch contracts to expe- 
rienced and successful managers able to show clean 
records. Territory open in Indiana, Ohio ang Michigan. 


The Lincoln National Life In- 
surance Company 
OF Fort Wayne, INDIANA 

The company that invites annually a thorough examina- 


tion of all its affairs by the Insurance Depart- 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL THEODORE F. RUHLAND 
Secretary Superintendent of Agents 


Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT MANAGERS AND AGENTS 
Throughout the states of Illinois, Indiana, Ohie, Pennsylvania, Maryland, Virginia, 


W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, W 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. D MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG® 


5 tol 


Advantage to High Class Salesmen 
Selling Our 

















Guaranteed Income Policy 


The Cleveland Life Insurance Co. 
Home Office: Rockefeller Bldg. CLEVELAND, OHIO 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IEL. 
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WHOSE J 
POUGES | POLICIES 
ARE 
UP TO DATE. Fed We) SELLERS, 
WHOSE NS ‘ WITH 
AGENTS |} bay EVERYTHING 
ARE | AND 
AppppciATeD. EVERY BODY 
RIGHT. 





S HOME OFFIC 


ADDRES: 3 
HEYWORTH BUILDING 
CHICAGO 
THE BANNER COMPANY OF THE WEST. — 
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sentatives of the companies that have| National Fraternal Congress. On CENTRAL LIFE INSURANCE ComMPANY 
been called to time by the auditor for | whole life policies assessments will be OF ILLINOIS 

rebating and have received some un-} made according to that table and 4 


welcome newspaper notoriety on that 
account are desirous of seeing a law 
that will catch the other fellows also— 
a uniform law applying to all compa- 
nies. 





GETS A RECEIVER APPOINTED 





To Conserve Ali Interests Court Takes 
Charge of Great Western 
Agency Company 





On application of O. L. Van Laning- 
ham, its president, the Great Western 
Agency Company, a Colorado corpora- 
tion, has been placed in the hands of 
a receiver by Judge Bliss of Denver. 
Alva Swain, a newspaper man, was 
named as receiver and will continue to 
conduct the business of the company 
for a time. 

The Great Western Agency Company 
was organized with $300,000 capital to 
act as general agent of the State Life 
of Indiana for a large western territory. 
In 1906 this agency contract was given 
up and O. L. Van Laningham, head of 
the agency company, organized the 
Great Western Life of Kansas City, 
which the agency company practically 
controlled through the ownership of 
about $300,000 of its stock. A few 
weeks ago Superintendent Vandiver of 
Missouri ruled that the stock of the 
life insurance company could not be 
held by the agency company. In en- 
deavoring to dispose of the life com- 
pany stock in compliance with this 
ruling, the agency company was con- 
fronted by the present financial con- 
ditions, which made it impossible to 
sell the stock to advantage at this 
time. Accordingly a receiver was asked 
for to conserve the interests of all con- 
cerned. 





Limited Term’s Loading 
The Limited Term of Iowa has modi- 
fied its rates and will base its assess- 
ments in the future on the rates of the 


percent interest for the age of entry of 
the member, advanced one year, loaded 
$2.50 per $1,000 of insurance, plus 10 
percent of the sum of the above two 
items. The loading for term policies 
will be $3 per $1,000 insurance, face 
amount, for every age at entrance. 
Des Moines Leaves Colorado 

The Des Moines Life has withdrawn 
from Colorado and will probably not 
return unless there is a change in the 
laws of that state. When the com- 
pany changed from a mutual to a stock 
basis recently, Commissioner Ritten- 
house ruled that the surplus accumu- 
lated in the treasury as a mutual com- 
pany could not be considered an asset, 
but must be considered as a liability 
due to the policyholders. The com- 
pany declined to raise a working sur- 
plus to continue doing business in the 
state and consequently withdrew en- 
tirely. 





Judgment Secured in Wisconsin 

Harry Richey, formerly northern 
Wisconsin manager for the Union Cen- 
tral Life, has secured judgment for 
$1,950 against the company. The ac- 
tion was brought by Mr. Richey to 
collect for breach of contract. The 
company withdrew from Wisconsin on 
December 31, 1907, because of the rad- 
ical legislation, and Mr. Richey was let 
out. Attorneys for the Union Central 
will try to have the judgment set aside 
on the ground that service had been 
made on the commissioner of insurance 
after the company had quit Wisconsin. 





Smart to Push Agency Work 

F. L. Smart, who has been elected 
president of the Investment Sales 
Agency Company, which controls the 
agency work of the Policyholders Mu- 
tual Life of Philadelphia, is preparing 
to sell $100,000 stock of the agency 
company. He desires to put at least 
$50,000 of the money realized into the 
Pennsylvania organization. Mr. Smart 





THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 





Productive and successful 
Western and Southwestern 
attractive policy issued today. 


mts wanted in Middle, 
tates, to sell the most 





Stock Salesman 
Wanted 





One who can sell life insurance com- 
pany stock for a company that has just in- 
creased its capital. Good bonus paid on 
each share sold. 

After stock is placed, if the man has 
made good there is a chance for his ap- 
pointment as superintendent of agents, a 
position that is still open with the com- 
pany. Address B 22, 


care Western Underwriter Co. 





SELLING LIFE INSURANCE 


MADE BASY 
Life insurance salesmanship is not difficult if it is systematized and thoroughly understood. But 
the man who would sell the life contract successfully must equip himself and not try to conduct his 


busines in a hap-hazard way. 


HOw TO POST YOURSELF 


You can acquire a comprehensive education in The Art of Sellin 


Life Insurance through the 


correspondence course of The American School of Insurance. It treats a every phase of life insurance, 


with portoues reference to selling the contract and advancing 


him for a position of responsibility. 


the interests of the salesman by fitting 


HUNDREDS BENEFITED 
We have aided and advanced hundreds of life insurance salesmen, and given information that has 
doubled their incomes. In many cases the instruction has meant thousands of dollars to the students. 
Write at once for descriptive circulars and fac-simile letters from students. 


The American School of Insurance, 


P.O. Box 617 G. 


LOVISVILLE, KENTUCKY 





Provident Life and Trust Company 


OP PHIBADELBPHIA 


Insurance in Force, $191,986,786.00 

The NEW POLICIES of the Provident are un- 

surpassed for conciseness and simplicity of form 
for adaptability and liberality in all essentials 


Assets, $61,033,581.59 
The premium rates of the Provident are exceed- 
tagly low and are still further reduced by large 
annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 


Yarcar & Eis, General Agents, Western Ohio 

S. S. Sarrotp, General Agent, Eastern Ohio 

. W. Croox, General — ae 

Nee eee eee fat ‘ «ws 
tr & Rexse,GeneralAgents . . . 





Waerh O92 1W0Ane 


$12 Union Trust Building, Ciacinnati, Ohio 


. «. «106-710 Garfield B . Cleveland, Ohio 





° rB . To 
325 Marquette Build 


Ohio 


44 Home Bank B 
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H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 
Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods, Our record, our standing and our connections, particularly 
in Illinois, are in some respects unequalled, and clean, energetic men who act promptly, 
have before them Permanently Profitable Positions such as only a Live Young 
Western Company can offer. Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 


HOME OFFIGE CHICAGO OFFICE 
Ottawa Banking and Trust Building 829 First National Bank 
OTTAWA, ILL. CHICAGO 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


BSTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B,. SHEDD, reasurer 
ROBERT D. LAY, Secretary 














Insurance in Force December 31st, 


$50,066,932,77 

RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - . - 1,037 ,668.19 
Excess of Income over Disbursements, 1,093,623.43 





CHICAGO’S OLDEST AND STRONGEST COMPANY 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should ap to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recogn as the very best in the country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods on ond always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THE COMPANY, Columbus, O. 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 














If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


FRANK E. HITCHOCOX, Field Manager 
WM. D. MITOHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 


ANNUAL DIVIDENDS 


and all other up-to-date, attractive features are provided 
for in our 1908 policies, 


We want experienced men as general agents in Illinois, 
Indiana, lowa, Nebraska, Minnesota, South Dakota, Mich- 
igan and Pennsylvania, who can produce from one hundred 
fifty to two hundred thousand of paid for business annually. 


If you are not indebted to any other company, write us and 
we will submit a renewal contract that will interest you. 


Scandia Life Insurance Company 
159 La Salle Street : - : Chicago, Illinois 
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has already sold $12,000 of the stock | 


personally. The vice-president of the 
agency company is J. H. Dunn, who 
was formerly associated with Mr. 
Smart in the Security Life. 





Report on La Fayette Life 

The La Fayette Life is sending out 
literature to its policyholders calling 
attention to the recent report of the 
examination by the Indiana depart- 
ment. It added $94,226 to assets. 
Among the securities is $124,100 in first 
mortgage loans on real estate, the ap- 
praised value being $327,205. It owns 
no stocks, bonds or fluctuating securi- 
ties. The company made a fine gain 
in business in force in spite of the de- 
pressing conditions of the year. 

The Lafayette Life has no promotion 
fund. It depends on its premium and 
interest income. 

The company makes a direct appeal 
to its policyholders to interest their 
friends in it and to assist in securing 
agents, thus making the company truly 
mutual. 

The La Fayette Life had a good year, 
but it expects to develop as time goes 
on so that each year will be its “best 
year.” 





No Net Profits Earned 

The following resolution was adopted 
by the board of directors of the Wash- 
ington Life on Feb. 18, 1908: “Re- 
solved, That, in the judgment of the 
board, the assets of the company are 
not now, and were not on Jan. 1, 1908, 
more than sufficient in amount to rein- 
sure all outstanding risks and to cover 
all other obligations of the company, 
and that, therefore, the company had 
not, on the first day of January, 1908, 
and has not now, any net profits with- 
in the meaning of the provision of its 
charter relating to the ascertainment 


and crediting of profits to policyhold- 
ers.” 





No Commission Allowed 
Agents of the Northwestern Mutual 
Life have been notified that premiums 
on policies on their own lives, dated on 
or subsequent to July 11, 1907, must be 
paid in full without the deduction of 
first or renewal commission, the same 

as if no agency relation existed. 
This notice follows a ruling on chap- 





ter 504, laws of 1907, effective July 11, 
1907, on the subject of discrimination. 
The law establishes the rule that where 
an agent of a life insurance company in 
Wisconsin presents to his company an 
application for insurance on his own 
life, no agents’ commission can lawfully 
be allowed to such agent, either by the 
company or any agent thereof. 





LIFE NOTES 


The State Mutual Life, of Rome, Ga., will not 
apply for renewal of its West Virginia license 
this year. 

The Tri-State Mutual Life of Carthage, Iil., 
has been chartered. It expects to operate in IIli- 
nois, Missouri and Iowa. 

St. Louis agents of the New York Life have 
organized the Harmony Club to look after the 
interests of its members. 

The United Presbyterian Mutual Benefit As- 
sociation of Monmouth, Ill, has changed its 
name to Church Fraternal. 

The Nebraska department has made an ex- 
amination which verified the annual statement of 
the Bankers Life of Lincoln. 


H. A. DeCamp, general .y of the Fidelity 
Mutual Life at Cincinnati, has resigned to be- 
come general agent of the Cleveland Life. 

The Prussian Life of Berlin, Germany, has 
been licensed in Indiana to do a reinsurance 
business. It is the first of the kind to operate in 
the state. 

The Michigan State Life will make applica- 
tion for admission to Missouri. The company 
has just been examined by the Kentucky and 
Michigan departments. 

The Hamilton Mutual Burial Association, Ham- 
ilton, Ohio, has been dissolved, such association 
being illegal under a law of the state enacted by 
the legislature last week. 

The suicide clause which permits 4 fraternal 
to cut in two the amount payable on a policy in 
case of self-destruction was upheld in the courts 
of Colorado recently by Judge Nixon of Greeley. 

President Robison of the Bankers Reserve Life 
has been — the rounds of the departments 
getting licenses for the new stock a. which 

as reinsured the risks of the mutual Bankers 
Reserve Life. 

While Moore & Hansen, of Chicago, have not 
yet formally resigned as general agents of the 
Columbia Life, they have turned over the collec- 
tions to the company and it will secure a new 
general agent. 

H Dixon Dennis, formerly of Los Angeles, but 
more recently with the Great Western Life, has 
associated himself with the State Life of In- 
diana, in Oklahoma and becomes a general agent 
under W. H. Merchant, at Oklahoma City. 

The Provident Annuity Life of Chicago now 
has a force of special agents working in Illinois. 
No local agents are er but expert travel- 
ling men are —- to visit towns and sell 
business. It is meeting with splendid success. 

J. A, Reynolds, formerly with the Mutual Life 
of New York, the State Mutual Life of Rome, 
Ga., and the Great Western Life, has been in 
Oklahoma trying to promote the Great Amer- 
ican Life of St. Louis. When before Commis- 
sioner McComb, Mr. Reynolds was told that 
stock propositions, “board contracts” and kindred 





AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets 7 - - 


Surplus Security to Policy Holders - 


Insurance in force - - 


$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 


today direct to the Company. 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bidg., Chicago, Ill. 





Incorporated 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 


Jamas W. Hutt, President 
Tueo. L. ALLEN, Secretary 
M. Ler, Actuary 
Rosert H. Davenport. Ass’t Sec’y 
All policies now issued by the BERKSHIRE give 
to the insured all the advantage of the perfected 
———_ Law Gf Massacesoatte. m 
ore insuring your life or an agency, exe 
amine the new policy contract Sow being Leesa by 


the BERKSHI 
A. K. Hannen, Gen’! Agent Northern Ohio 
319-320 Williamson Bidg., Cleveland 
Joun A. RiImGoLp, Gen’) t Southern Ohio 
21 Carew Bidg., Cincinnati 
Wirtiam D. Wyman, Gen'l Agent for Illinois 
100 W. ‘on St., Chicago 
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THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the followinz uarivaled points of 
superiority which mike its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders.- Its new 1908 
_— are simple in verbiage and most 
iberal in provisions. THB UNION CEN- 
TRAL has no investments in stocks or 
bonds. 


JESSE B. CLARK, 
President. 


E. P. MARSHALL, 
Vice-President, 


THE WESTERN 


How to Sell One Policy Each Day at Least 
This is for Life Insurance Agents 


If you will drop us a postal we will give you free of charge, infor- 
mation that will lead to your being able to write 365 policies each year. 
It is a sure way to close every prospect you have immediately. 


Address BUSINESS MANAGER 
THE WESTERN UNDERWRITER COMPANY 


145 La Salle Street, Chicago, III. 





A capable city life insurance agent can secure 


an excellent contract and exclusive territory with 


THE MIDWEST LIFE 
LINCOLN, NEBRASKA 





Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 


On account of low expenses, low mortality and high interest earnings, we are able to mature all our 
policies above our estimates and to give policyholders higher dividends than most of our competitors do. 
It is easy to build up a clientele of satisfied policyholders for a company like ours. 


goo TERRITORY 4ddress Bankers Life Insurance Co., Lincoln, Neb. 


The German Mutual 
Lite Insurance Company 


CHICAGO, ILL. 








Has had 82 years of success 
Non-participating Mutual Company. 
$1,500,000.00 paid to policyholders. 


Men of character and ability wanted, willing to work. 
With experienced officers, etc., Al contract can be procured. 





The Company’s Home Office 
CHICAGO, ILL. 


Issuing all forms of policies as liberal as the 
most liberal reliable Company. Inquiries 


confidential. 
We Are Different A POLICY 
CAN SELL 


From most insurance organizations =e Toall people, on the Reserve Fund Plan, tering 
need but few field men. One hustling | 2 Permanent Guarantee of cost. Only one kind o 
" Policy is issued to both men and wemen on ages 
representative secures a dozen members from 18, to 55, in amounts from one to five thousand, 
) ' ct Managers are wan in Michigan, 
and these members bring him a hundred | ,n4, Iowa, Missouri, Oklahoma, Kansas, Nebraska- 
more, Unity protection SELLS ITSELF. Solocado, Wyoust , Wisconsin, North and fenth 
. exas, 


aan hnetann te . 
A few men who “know how” are invited | Virginia, Utah, Tennessee, | Virginia ia : a 
to address Delaware. 


woe b ¥¥. the Most Feet eat serest 
ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 








Contract ever offered, write the Home Office at 
once for full particulars, 


National Life Association 
DES MOINES, 10WA 
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WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 





Operates under the 


Compulsory Debosit Law 


OF INDIANA 





Reliable Agents wanted. Address 








The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued ial Contracts. 
Never Issued “Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 








Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 


Pittsburgh Life & Trust 
Company 
W. C. Baldwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 
Policies on the market 


Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
Assets . . . . . over $4,500,000.00 
Home Office 
Pittsburgh Life Bldg., Pittsburgh, Pa. 











bother handling an entire 
W h line of life pole ies, when a 
Y single Fidelity Policy more 
than covers the whole 
pane by giving unique and complete 
nsurance 
Our Guaranteed Q. C. B. L. Policy insures 
a man’s income and all his insurance; pro- 
vides a cash estate; is self-paying 
penn tenns ate Susabteds life i ein 
3 pays a life incom 
any event at end of limited-payment period. 
Send for agency terms to Alexander 
McKnight, Vice-President. 


Fidelity Mutual Life 
Insurance Co. 
Philadelphia 


L. G. FOUSE, Pres’t 











rganized in 1885. 


THE DES MOIN S LIFE INSURANCE CO. 


of Iowa. 
Capital Stock $100,000.00. 
C. E. RAWSON, President. 

WRITES NON-PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

w premium rates and high surrender values, 
based ona3%% reserve. “Tis true. It’s guaran- 
teed in the policy and secured by state de- 
posit.’’ Licensed in 20 states; Assets over 
$2,200,000. Liberal contracts and good territory 
for — agents. Not operating in New York. 

ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, lowa. 





March 98 190n2e 





schemes were not allowed in Oklahoma, it is 
understood that Mr. Reynolds took his departure 
without accomplishing any results. 

The widow of the late Dr. W. T. Varner of 
Evansville, Ind., has brought suit for $5,000 
against the Intermediate Life of that city, under 
her husband’s policy. He was insured Jan. 2 
and died Jan. 29 and the company denied lia- 
bility. 

Dr. John L, Davis, formerly medical director 
of the Union Central Life, now medical director 
of the Pacific Mutual Life, addressed the Life 
Underwriters Association of San Francisco re- 
cently on “The Mutual Relations of the Solicitor 
and the Medical Director.” 

Announcement is made by the Pittsburg Life 
& Trust that after April 15 it will not issue dis- 
ability certificates in connection with life policies. 
This step is taken because the company has estab- 
lished an accident department which will take 
care of the disability features. 

George Vaughan of Jefferson City, Mo., for- 
merly connected with the New York Life has 
gone with the Connecticut Mutual Life and has 
been assigned territory in central Missouri. The 
Connecticut Mutual has materially increased its 
Missouri agency force recently. 

The annual statement of the Royal League 
shows assets $1,313,202, liabilities $186,455, 
amount in force $58,302,500, new business $3,- 
794,500. The order saved $12,746 by scaling or 
compromising claims last year. It paid altogether 
$518,729 in claims during the year. 

William Nichols, who recently resigned as dis- 

trict manager of the Life Insurance Company 
of Virginia, at Terre Haute, Ind., has connected 
with the Hartford Life’s Indianapolis office. He 
is now spending some time at the home office 
becoming familiar with the company’s policy. 
_ The A. O. U. W. of Missouri will change 
its rates to “level rate” system for all mem- 
bers between the ages of 18 and 80. The adop- 
tion of the new rates practically will abolish 
the classified rate for 2,000 members over 55 
years of ago who heretofore have had to pay, 
extra assessments, and put all members on a 
level rate. The rates were prepared by Actuary 
Barnard of New York. 

‘The New York banks which had made loans on 
the stock of the Provident Savings Life are tak- 
ing title to the stock by offering it for sale at 
public auction and buying it in. The banks in- 
tend to act with the holders of the unhypothe- 
cated stock in opposition to the Philadelphia syn- 
dicate and to elect, if possible, a board of di- 
rectors to be chosen after consultation with the 
New York insurance department. 

Gustav Myers of Chicago, discharged employe 
of the National Life U. S. A., was Sevegted last 
week charged with perjury. Robert D. Lay, sec- 
retary of the company, who recently got judg- 
ment for $1,000 for libel against Myers, swore 
out the warrant charging that Myers committed 
perjury while testifying in the libel suit. Presi- 
dent Albert M. Johnson, of the National, began 
a libel suit against Myers last week. 





LIFE APPOINTMENTS. 
Wisconsin 
Provident L. & T.—W. J. Dean, Albion; I. 
Ruelle, Z. A. Peets, F. L. Westover, Miss C. 
Hortense French and Wm. P. West, Bay City; 
A. H. Bennett and .! Kimes, Grand Rapi s. 


Mass. Mut.—C. A. Cadmus, Cleveland; E, O. 
Baldwin, Montpelier. 

N. W. Mut.—E. J. Stone, Cleveland; J. M. 
Markham, Dayton. 

New York—M. D. King, Cleveland; A. R. 
Kattenhorn, Cincinnati; J, H. Choguill, Stock- 
med \ Andrew, New Philadelphia; G. E. 

tyborger, Cozadale, 

y brn | L. & T.—T. A. Lloyd, Wellsville. 

Aetna—Ralph A. White, Columbus. 

Canada—Fred F. Downe, Cincinnati. 

uitable, N. Y.—A. B. Yarnell, Freeport; 
A. T. Engel, Steubenville. 

Equitable, Ia—A. M, Flory, Arcanum. 

Hartford—C. V. Barnhart, Dayton. 

Lincoln Nat’I—R. B. Hanna, Marietta. 

Mutual, N. Y.—L. L 
Paine, Columbus; T. A. Floyd, Wellsville. 

New York Life—H. N. Robinson, Fern Bank; 
S. A. Fischgrund, Cleveland; G. R. Griffith, 
Columbus. 

N. W. Mut.—C. A. Hobart, Kinsman; W. I. 
Woodin, Bowling Green. 

State, Ind—J. J. Breslin, Burgoon; L. U. 
Male, Bartlett. 

—— 3 ¥ Geet, . LR 

ankers, la.—H, ‘urpus, ayton; J. R. 
Pfeifer, West Milton. 

Equitable, Ia—J. M. Crandall, Elyria; Ruese 
& Doorley, vs: 

Equitable, N. Y.—R. M. Green, Jewett; W. W. 
Webb, Alliance. 

Germania—Adam Mix and Isaac M. Kaufman, 
Cleveland. 

Lincoln Nat’l—A, E. Camp, Ashland; W. O. 
Atwell, Mansfield; 3 G. Elliott, Creston; P. N. 
Given, Ashtabula; O. W. Ritter, Ashtabula. 

Mutual, N, Y.—H. L. Bradman, East Liver- 


N. W. Mut—J. R. Keys, Martins Ferry; C. 
R. and H. M. Taylor, Cleveland. 

New York—George Bushee, Columbus; B. V. 
Mizer, Coshocton. 

Penn Mut.—H. M. Burr and F, K. Hender- 
shot, Chardon. 


Provident L. & T.—Kate Loofbourrow, New 


— Loan—E. D. Noonan, Co 
eserve Loan—E. D. lumbus. 
Reliance—R. A, Still, Bellaire. 
State, Ind.—A. L. Ellis, Cumberland; U. M. 
Cook, Crooksville. 
Security Mut.—Lew Strayer, Ashland. 
Travelers—W. A. Hiscox, Cleveland. 
Pacific Mut.—John Weber, Union City. 
Scandia—G, S. Widholm, Gary; C. . 
South Bend; E. C. Wimbrough, Indianapolis. 
a Mutual—A. H. Frankenberg, Colum- 
bus; W. D. Rounsavell, Logan; V. C. Mathias, 
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AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

s ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
_ SPRINGFIELD, __NLLINOIS _ 





yy 








1860 Mince 47th Year ; 
Home Life Insurance Company of New York 
GEORGE B. IDB, President 





* . . 1 
Assets, $19,009,550.82 LIABILITIES $17.925,901.06 
Dividend-Endowment Fund (Deferred Dividends) ° ° "fant e 

Ol 
“Mr. Hughes failed to bring out a single questionable transa 


New York Sun, 18-18-05 


THE YEAR 1906 SHOWS LARGEST GAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 














EVERY POLICY A SQUARE DEAL 


Michigan State Life Insurance 
Company 


Home office, 633-37 Majestic bldg, 


DETROIT, MICH. 


6. A. GOODALE, President. 
F. H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


J]. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 
FRED APPS, Director of Agencies. 








The First company te organize under the new and stelagent laws of 
Michigan. 

The Company for the agent because its policies are exceedingly liberal, 
eeadily understood and easily sold. 

If you have a clean record and are contemplating a change, we cao 
SHOW YOU where it will be to your interest to be connected with this 
hustling home company. Address the Home Office. 

















IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, lowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and apn-gusticlaning policies and secures them a deposit of their 


full value in approved securities with the of lowa. This is the law. A certificate from the 
State Auditor with - 


icy. 
™ Rate of interest earned 1 06. 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
The Most Popular Up-to-Date Policies 


CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted In Illinois, Ohio, peep and Georgia 
Splendid opport make t connection well-known Compeag 
Se rer reder tosis el Olle end cchkess world enmenl aaamiaations. 
De not delay investigation but begin at ence to profit by selling the matchless contracts of this 
progressive company. Address. 


The Columbia Life Insurance Company 
FRLIX G. CROSG, President 
Home Office: Rawson Building, Cincinnati, Ohie 


MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


COMBINATION OFFER 














TO ACCENTS EARNEST WORKERS wan 
WANTED I meet the first re- 
National Life Annuity Company Goop TeRRirory | gee" “iil 


TO SELL ‘~s Praniy 
e 

PLAIN POLICIES | Union Mutual. 
Policies recently 


changed to com- 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Zo. 
Portland, Maine 
FRED E. RICHARDS, Presivent 


Thornton Chase, Supt., 84 Adams St., Chicago, Ill. 
Edson D. Scofield, Supt., 180 Broadw' y, N.Y. City 


Mutual Health and Accident Association 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 











Ona Plan Everyone can Afford. Contracts Up-To 
Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 
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New Philadel hia; G. W. Bliton, Norwalk; A. is at Hot Springs and is expected back FIRE INSURANCE 

D. Waring, Cleveland; E. §. Minor, Fmpire. | at the end of the week. TORNADO COMPANY 
Union Mut.—John Cushman, Fort Wayne. How the Stockholders Fared SEE 


Aetna—C, W. Wallace, Columbus. 
Mutual, N. Y.—R. U. Bowes, Cleveland. 
New York—Morris S. Luchs, Marietta. 
menaeve Loan—Patrick McCardle, Columbus; 
Maxham, . A 
p Bg Ind.—I. W. Walter, Helena. 
Saggeene—F {, Cox, Cleveland; E. C. Mar- 
tin, Berea; 1. Merrill, Jr., ‘and Cora he 
Miller, TS eend. 
Bankers, Ia.—J. A. Ball, Columbus. 
Equitable, Ia.—Emerson M. McKenney, Chi- 
cago Junction; Frank Hackett, wr, E. Woodruff 
and B. J. Long, Toledo; O. R. Weaver, Cecil. 
Mass. Mut.—E. R. Hunton, Toledo; H. W. 
Smith, Wooster. 
North American—E. Ralph Schott, Cleveland; 
C. A. Stowers, Akron. 
we tt Mut.—A. 


— 


R. Smith, Martins Ferry; 
E. Fite, Jackson; Ed H Watkins, Steuben- 
ville and Zanesville; Benjamin Noar, Zanesville, 


EXIT INDIANAPOLIS FIRE 


(CONTINUED FROM PAGE 1) 


agent as secretary. After the death of 
Mr. Spann, Dr. H. C. Martin of Rough 
Notes became secretary. 

The Indianapolis Fire was a member 
of the Western Union. The German 
American will be able to save a number 
of agents as the company was in many 
of its agencies and those of the German 
Alliance. Through these two compa- 
nies and the German Alliance Insurance 
Association, many other agents can be 
accommodated. Its Indiana plant was 
a good one and in other states it had 
some desirable connections. 


As Seen from Indianapolis 

Indianapolis, March 24—(Special)— 
President Sol Meyer of the Indianapolis 
Fire has been out in the west for the 
last few weeks recuperating. The 
troubles of his company, it is reported, 
have been largely responsible for the 
necessity of his making the health- 
seeking trip. 

Coming so soon after Mr. Meyer's 
expenditure of $60,000 to buy the stock 
of those who did not care to stand an 
assessment to build up the surplus | 5 
fund, the reinsurance caused no little 
surprise. The insurance department 
had just completed an examination of 
the company’s affairs, at the instance 
of some of the minority stockholders 
who seemed to think they saw in-the 
assessment proceeding a stock-jobbing 
deal. President Meyer, however, sec- 
onded the motion for the examination, 
on the ground that he had frankly 
stated the condition of the company 
in his circular to the stockholders urg- 
ing them to stand the assessment and 
the department's report could only 
confirm what he had so stated. The 
minority stockholders held that if the 
company was found all right it would 
indicate that the making of an assess- 
ment was for the purpose of crowding 
out some of the stockholders; if it was 
found that the company was in the 
peril, indicated in the circular, of hav- 
ing its surplus wiped out, in case heavy 
losses by fire continued, then a re- 
ceiver should be appointed or the com- 
pany be reinsured. 

Mr. Meyer is a good banker, but is 
not regarded as a shining light in fire 
insurance circles. The company’s man- 
agement has caused him much more 
trouble than anything that has struck 
him in his banking career, not even ex- 
cepting the late. notorious panic. He 








The stockholders are busy figuring 
how they are to come out. Those that 
recently sold to Mr. Meyer at 125, vari- 
ously reported at 900 to 1,200 shares, 
know how they came out. Some of 
them had probably paid as high as 165. 
Other are figuring they will get out 
about $23,000 altogether more than they 
put in. The minority stockholders fig- 
ure that President Meyer, or those he 
represented, cleaned up $20,000 when 
he took in 1,200 shares from the dis- 
satisfied minority stockholders. The 
stockholders are figuring that they will 
have the reserve fund, $259,396, less 
$175,000, reported to be the sum paid 
to the German American. This is $84,- 
396. In addition they will have the sur- 
plus, $39,494; total $123,890. Subtract 
the $100,000 surplus they put in when 
the company was organized. They also 
get back, of course, the $200,000 of 
capital stock. With the reduction of 
the surplus to say $40,000 the book 
value of the stock was $120. By the 
reinsurance it becomes 161 and the buy- 
ers of the 1,200 shares ($50 shares) a 
few weeks before the reinsurance clear- 
ed $18 a share, or $21,600. This is 
what makes the minority stockholders 
cry “double-cross.” 


List of Local Agents 


Local agents of the company in sev- 
eral states are as follows: 
WEST VIRGINIA 
E. H. Easley, Bluefield; W. B. Rector, Beling- 
ton; R. C. Franklin, Charleston; Gilmer Weston, 
Clarksburg; H. Meyer, Davis; Howard 
Sutherland, Elkins; F. E. Nichols, Fairmont; 
Lawson Starcher, Grafton; Harvey Ewart, Hin- 
ton; J. R. and H. W. Shelton, Huntington; W. 
H. Furbee, Mannington; P. D, a. Marlin- 
ton; Harry Sanders, Morgantown; B. Busch, 
Parkersburg; J. E. Ls ham, Se AL M. 
E. Peck, Philippi; emper, Salem; J. F. 
— Sistersville; Cc R Windsor, Well arg; 
L. rbach, Weston; F. M. Noble, West 
Ba H. E. Crickenberger, White Sulphur 
ety Alex. Bishop, Williamson; Alfred and 
. Paull, Wheeling. 
MICHIGAN 
E, L. Baker, Adrian; T. S. Updyke, Allegan; 
P. W. Creaser, Alma; . J. Lourim, Ann Ar- 
bor; Mrs. Mary Davis, Albion; F. E. seases, 
Bay City; Bassett & —_, Benton Harbor; E. 
Merch, Bi ig Rapids; Ww. Rueg Ber Boyne 
City; A Spencer, Belding; ’ han, 
Bellevue; Nelson Shattuck, femin A, “tw 
attle Creek: 


Schram and nach, Bet & om 
Cc. H, Kavanagh, rrien Springs; Beaver & 
Diggins, Cadillac; C. F. Howe, Coldwater; F. G. 
Warren, Charlotte; H J. Bonebright, Constan- 
tine; J. B. Thomas, Cassopoli is; S. B. Crary, Cal- 
umet; V. S. Maloney, Cheboygan; Blackman, 
Gass & Cook, Detroit; C. E. Sweet, Dowagiac; 
G. W. Chandler a, og Derestes Cc M. 
Thatcher, Escanaba; G. Sten. East Jordan 
Woolfit & Macomber, Nine, G &. Rebincen, 
Frankfort; Emil Bosserdet, Ford City; C. L. Cor- 
rigan, Fenton; M. L. Phares, Grand s J.P. 
Hamilton, Gaylord; Eugene —, Greenville: 
G. R Empson, Gladstone; Cc. W. Wathies Com- 
Pte Grand Rapids; J. 7, Eich 
k — olly; Arend Visscher, Wiitiocd 
Snedicor, Howell; Shelden & Bertrand, 
ameae Thomas Sullivan, Hastings; u; M. 
Earl, wa yo Deuel & Bachus, Harbor 
Sprin B. Miner, Ish 
hold, G. W. M 





ning; Joseph Wein- 
Kalamazoo; C., F. 
Braden, Bake Odessa; Raseell & Stray, Luding- 
ton; W. T. Menge, L’Anse; Dyer-Jenison-Barry 

Company, Lansing; E. M. Clark, Marine Ci 
Menominee Insurance Agency, Menominee; H HL 
Fairchild, Midland; W. S. Jenney, Mt. Clemens; 
Ww. Barcus, Muskegon; th & Hart, Man- 
istee; H. M. Merrill, Marshall; I. D. Wallington, 
Mt. Pleasant; Davis & Mahaffey, Marquette; Ww. 
-S ;Lanphere, Monroe; O. W. Kopf, Monroe; 
ewell, Manistique; W. H. Ambler, North- 


har dward Faull, Negaunee; E, M. Carleton, 
Orion; D. Menish, Port Huron; J. A. Freden- 
burgh, ontiac; Maynard & Allen, Portland; L. 


H. Titus, Paw Paw; P. W. Voorheis, Plymouth; 





JOHN J, HENRY, Pres, 
CHARTERED 611. 


She 





GEORGE F, REEVE, Vice-Pres, CHARLES M. HENRY, Sec. 


Darke fire 


INSURANCE Co. 


NEWARK WN. J. 





A COMPANY THAT WRITES A GENERAL BUSINESS 


AND APPRECIATES AND HELPS 


ITS AGENTS 





For representation in Ohio, Illinois, Iowa, Wisconsin, Michigan, 
Minnesota and Missouri address ~ 


CARROLL L. DEWITT, General Agent, 


153 La Salle St., CHICAGO 





OF BROOKLYN, N. Y. 


Western and Southern Department, 203 La Galle Street, CHICAGO 





J. H. LENEHAN, General Agent 


CHAS. R. STREET, Aes’t General Agent 





The Delaware Fire Insurance Co. of Dever, Delaware 


R. A. RICHARDSON, President. 


Capital $200,000.00. Vedder Underwriter Go, ™ 





Ws. D. Denney, Secretary. 


Gen’! Agt. for the United States 
61 WILLIAMS ST., N Y. 





H. G. Buswell, Cook County Manager, Chicago 


F. C. Sammis, State Agent, Mianeapolis 


W. S. Wolverton & Son, State Agents, Oklahoma City 
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tk Concordia Fire 
Insurance Company 


of Milwaukee, Wis. 
CashCapital - - - 300,000.00 
Reinsurance Reserve 820,989.64 
Reserve for all other Liabilities 134,211.72 
Net Surplus - - $90,619.59 


TotalAssets - - - 5,445,820.95 


GEORGE BRUMDER, Presidert 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Age 
and Ohio, Whitney Opera 
troit, Michigan. 


SPECIAL AGENTS: q: T. Kirxwoop, Cleve- 
land; Franx M. Sace, Detroit; Gro. B 
Sepswick, Ishpeming. Michigan. 


euts for Mich 
ouse Block, _ = 


LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 
$71 La Salle St., Chicago, Ill. 








Gorham-Braden Company, 


40 South Fourth St., Minneapo 
County Fire - aga of Ph 


Camden Fire Ins. Assn. of Camden, N. J. 
Hawkeye Ins. Co. of Des Moines. 


1 General Agents 


ew Brunswick Fire Ins. Co. ae * rr NJ 


New Amsterdam Casualty Co. of New York, N. ¥. Hiiineis Surety Company of Chicago, Ill. 


Agents Wanted in Minnesota 


and Wisconsin 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
— Lecky, Jr., V. Pres. and Sec’y 
Asse - $891,468.32 
Sea to ‘Policyholders 309,880.08 


Agents Wanted in Illinois 
SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 


Louisville Insurance 
Company 
FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street 





Chicago 





SURPLUS _ LINES 


in the 


ge. sqproved ate covering op 
on tisks up to 
fire business 
covering 


theft anywhere in the United 


channels have been exhausted Wo een tural you 0 pelien, 
a a] 
in a syndicate of Lioyds U: 


our binders given. 10% commission paid 
of Illinois and New York. We also write A OBILE 
States, Europe or Canada. Commission, 10%. 


WE INVITE YOUR ee PROMISE CAREFUL ATTENTION TO 
INTERESTS. 


MARSH & McLENNAN 


159 LA STREET 


New York Office: 
5&4 WILLIAM 


London Office: 
123 BISHOPSGATE STREET 





Eastern Fire Insurance Co. 


ATLANTIC 


CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 
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19 
Wachtel & Galster Company, Petoskey; H i: Brooklyn under that jurisdiction for the State of | form or wording of the contract which is Prominent Chicago gents 
omeo; F, W. Richmond; Virgin icceeding Cessne who re- ; . 
Kelley’ St BY i. Burk, Sturgis; E A, dignal tase the seas torsttory for ‘Ameri. | Covered under agent's counter signature 
enin, Saginaw dt ullenw ,» South 


3 F 
Haven; Sutton & Trempe, Sault Ste, Marie; E. 
4 bag bing J Oaks; M. i De Kirk Veet 
en: oehri; dotte; Jo ; - 
lanti: Nelson . ustin, Onaway; John ‘andor. 


; William B. a : 
bracht, Berlin; Burdge & Gault, Beloit; W. A. 
Blackburn, Bruce; E. L. Ormsby, Black River 
Falls; R. M. Gailey, Chippewa Falls; J. L. Haile, 
F. Jackson’s 


randon; Sons, Eau re; Hen- 
ry Johnson, Edgerton; C. L. Handt, Fond du 
Lac; F. G. Gilkey, Grand Rapids; all, 


Glenwood; E. B. Warren, Green Bay; rter & 
Morse, Janesville; Simmons & Parker, Kenosha; 
A. F. Anderson, La Crosse; Wood & Brown, 
Lake Mills; Worden & McGill, Ladysmith; Jo- 
siah Barfield & Co., Lake Geneva; W. S. & E. J. 
Baker, Marinette; Carl Hansen, Manitowoc; A. 
S. Trow, Merrillan; C. L. Alverson Medford; 
J. P. Hume, Marshfield; H. R. Allen & Son, 
Merrill; W. E. Main, Madison; J. L. Fieweger 
& Co., Menasha; Fred C. Millard, Frank W. 
Suelflow & Sons, F. W. James, Jacob Knoerns- 
child, W. H. Starkweather, H. D. Plimpton, G. D. 
Sheriffs, George Bergner, P. G. Dorow, W. E. 
Hamilton an ion Czerwinski, Milwaukee; 
ames A. Kimball, Neillsville; McNally & Mc- 
ally, New Richmond; E. A. Williams, Neenah; 
L. rok Harvey, Oconto; O. F. Crary, Oshkosh; 
Charles Wach, Oconto Falls; David Lawson, Osh- 
kosh; Loveland & Doscher, Platteville; N. E. 
Lane, Phillips; William _Graef, Plymouth; Wil- 
liam M. Evans Co., Prairie du Chien; D. J. 
Morey & Sons, Racine; A. V. Pier, Richland 
Center; Paul Browne, Rhinelander; F. W. Hum- 
phrey, Shawano; C. Roenitz, Sheboygan; 
Culver-Harper Agency, Superior; A. L. Severson, 
Stoughton; John W. Froehlich, Tomahawk; Zim- 
mermann Rawley, Wausau; C. E. Nelson, 
Waukesha; Charles Churchill, Waupaca; E. T. 
Case, Whitewater, George H. James, Bay View. 
MINNESOT. 

R. H. Schumaker, Bemidji; E. H. Bither, 
Bovey; W. A. Masters, Chisholm; A. G, Chase, 
Faribault; W. J. Power, Hibbing; J. K. Martin 
as A. R. Davidson Insurance Agency, Little 
Falls; M. G. Willard, Mankato; Charles W. Sex- 
ton Company, Minneapolis; F. W. Root, Red 
Wing; W. L. Prince, x ay Agency, Still- 
water; Robert L. Ware, Ware, Hospes & €o., St. 
Paul; Peter Brisk, St. Cloud; Hartman-O’Connell 
Agency, Duluth; Mattson-Thurston Agency, Vir- 
ginia; Mauman & Gordon Company, Winona; A 
Meyers, Bovey. 


J. F. JOSEPH TO GO EAST 


(CONTINUED FEOM PAGE 1.) 


ranks consider him as their friend. Mr. 
Joseph enjoys the same _ relationship 
there as he does elsewhere. His pleas- 
ing personality, sympathy and generos- 
ity of spirit have endeared him to a 
large circle, who regard him with high 
esteem. 
Regret Mr. Joseph’s Going 

It is a matter of sincere regret to 
Mr. Joseph’s western friends that he 
will leave their midst, although there 
is no one who will carry with him 
more good wishes. They feel he is en- 
tering on a still larger business life and 
that his ability will have full rein to 
show its range. 

‘Mr. Joseph’s official connection and 
management of the Commonwealth 
will attract many agents to its cause in 
the west. 








To Recodify Electrical Code 


One of the principal sybjects which 
will come before the annual meeting of 
the electrical committee of the Under- 
writers National Electric Association, 
now in session in New York, will be 
the recodification of the National Elec- 
trical Code. The subject was referred 
to a committee in March 1907, and the 
recommendation of the committee was 
that it be continued with authority to 
revise the code in certain respects as 
to arrangement, and that it report at 
the present meeting, so that if its de- 
tailed plans is acceptable, the new ar- 
rangement may go into effect with the 
1909 edition of the code. 





MISCELLANEOUS NOTES 


The Falls City Fire of Spokane, Wash., has 
been incorporated with a capital of $200,000. 


The cial agents of the New Je field 
organized a pond of the Blue Goose at Philadel- 
phia, Pa. 


The Georgia Nest of the Blue Goose had a 
pleasurable swim in Atlanta last Friday night, at 
which nine new ganders were initiated. 


Commissioner McComb is authority for the 
statement that there will be between 15,000 and 
20,000 insurance agents licensed in Oklahoma 
for the current year. 

Edwin C. Jones, for six years or more in the 
general agency of H. C. Stockdell at Atlanta, has 
been appointed special agent for the Phenix of 





can of Newark. 


F. M. Watkins, special for the National of 
Allegheny for Ohio, Indiana and Michi is 


making arrangements to move his famil from 
Chicago to Indianapolis, where he will make 
headquarters. 


The thirty-second annual edition of the Argus 
Insurance Chart (fire) covering 1907 business, 
has just been issued by the Rollins Publishin 
Company, Royal building, Chicago. The price o 
the chart is 25 cents. 


POINTERS eI 


FOR LOCAL AGENTS. 














Question. —Is the Star Fire of Louis- 
ville writing any business? 

Answer.—The Star reinsured most 
of its business in the Southern of Lou- 
isiana. It has some business outstand- 
ing it did not reinsure, but it is not 
writing any new policies. 


Question—Can you give me the name 
of a company that writes steam thresh- 
ing machines? 

Answer—The Connecticut Fire, 
Rookery, Chcago, has a regular depart- 
ment that specializes on threshing out- 
fits. 


Question—Referring to lines 51, 52, 
53, 54 and 55 of the standard policy 
form, will you kindly cite some cases 
that have been settled as to the valid- 
ity of this portion of the contract, 
that is, the right of the company to 
cancel pro rata and compelling the as- 
sured to cancel short rate. If you know 
of any case of this kind in Missouri, 
we shall be pleased to receive your ref- 
erence to the same. 

Answer—You probably do not know 
the book “The Standard Fire Policy,” 
which is sold by The Western Under- 
writer Company at $1.05 postpaid. It 
takes up the lines and sections of the 
policy, commenting on the various ram- 
ifications of each and citing the decis- 
ions that have been rendered. It is an 
excellent book for any insurance man 
to have on his desk. For instance, 
there are ten pages devoted to lines 
51-55. You will find this book a prac- 
tical one in your work. 


Question—Do you know of any fire 
company which would write a line on 
telephone company property covering 
phones in subscribers’ places of busi- 
ness and residences, and covering on 
poles and wire connections outside of 
the building and also inside? In our 
city there is a telephone company hav- 
ing in one building about $2,000 worth 
of their property in the way of tele- 
phones, and their connections, and 
they have asked me to investigate and 
find if there is a company that will 
write a blanket policy covering such 
property. 

Answer—We do not know of a com- 
pany that will write a blanket policy 
for a telephone company covering prop- 
erty as you suggest. It may be possi- 
ble to secure such a policy from Lon- 
don Lloyds. We would advise you to 
write to Klee, Rogers & Co., 159 La 
Salle street, Chicago, who are corre- 
spondents of London Lloyds. They 
may be able to suggest some other 
company, but, if not, their policy of 
London Lloyds is very good. 


Question—Under “Pointers for Local 
Agents” in your issue of Jan. 30, 1908, you 
answer a subscriber in reference to signing 
policy and forms. It is not quite clear to 
us and we have had an argument with 
another agent and would like to have you 
explain things a little more clearly. The 
contention is, whether the form that is 
pasted on the policy needs to be signed 
by agent or not. Our opponent claims 
that the form may be signed by type- 
writer and in the agent signing the policy 
it would cover the form attached and 
would be legal. 

_In your answer you say “all forms and 
riders must be signed by the duly author- 
ized agent of the company except original 


at the bottom of the policy.” What is con- 
sidered the original form or reading of 
the contract? Do you mean by this that 
it is the policy and is the policy itself the 
original form and contract, or do you 
refer to the description of property cov- 
ered under the form attached? Of course 
we understand that all endorsements after 
a policy is written have to be signed by 
the agent, but as we said before, does the 
one put on originally describing the prop- 
erty have to be signed or not? 

Answer—The original form means the 
form attached or written by agent, em- 
bodying a description of property covered, 
location, etc. This may be a printed form 
furnished by the company or a form writ- 
ten in by agent, but in either case it is not 
necessary to attach signature, as_ the 
agent’s signature at the bottom of the 
policy ratifies the contract and additional 
signatures are only necessary when addi- 
tional forms, riders or endorsements are 
attached to policy. 


Among the interesting news appear- 
ing in your journal I note the report 
on the fire in the Dayton Motor Car 
plant, and that while the origin is a 
mystery, it is surmised that a lighted 
portable electric bulb was left in contact 
with upholstering material. A fire of 
which I had knowledge occurred in just 
that manner. A lighted bulb was left 
lying in the seat of a vehicle standing 
in a repair shop and ignited the cush- 
ions. The fire made no great headway 
before discovery and the manner of 
origin was very evident.—Local Agent. 


Question—Can you direct us to a re- 
sponsible company which will insure 
currency shipments for banks? 

Answer—The Metropolitan Surety 
Company of New York insures cur- 
rency by registered mail or express 
against loss by burglary or theft. 

The Columbia Insurance Company of 
Jersey City (Orr & Wall, managers, 2 
Sherman street, Chicago) also insures 
shipments by registered mail or ex- 
press. 

The Insurance Company of North 
America, Philadelphia, only insures 
shipments by registered letter, as does 
also the Marine Insurance Company of 
England. 








Want Column 


One dollar per insertion. Limit, five lines, Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 





WOTICE—After April 1 the rates for 
advertising in this column will be Two 
Dollars per insertion of not more than 
five lines; additional lines, 40 cents each 
per insertion. 





WANTED—Position as : agent or 
assistant to state agent, by young man 


with eight years’ experience in the busi- 


ness, one year as special. Best refer- 
ences. E 17. 





SALE—Well established and pay- 
ing general insurance agency in a good 
West Virginia town. Receipts over $25,- 
030 annually. Address Wilkens, care 
Western Underwriter. 





WANTED—By business man opening an 
agency at Lorain, Ohio, one or two fire 
insurance companies. Vv. Marks, 
Lorain, Ohio. 





WANTED—Position with fire company 
in western or northwestern field by special 
agent of experience and thorough knowl- 
edge of business. At present employed, 
oa good reasons for desired change. 











Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 


171 La Salle Street, Chicago 


Agents for The Connecticut, Pheaiz, Mechanies 
& Traders, National of Hartford, British Amerien, 
German Alliance, North British @ Mercantiie, 
Calumet, lewa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL, MILLER 
WHITNEY & BARBOUR 











HAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 








Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insuranee Agents and Brokers 

943-948 Ocntury Bldg, St. Louls 

Correspondence solicited. Gomentestons pate 


‘Norwich Gh 
austin Fran 
umbla, and U.B. Fidelity and u 
CHURCHILL WHITTEMORE CO. 


a Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 
Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L. PETTIBONE & CO., Managers. 


Actuarial. 


M M. DAWSON, F. I. A. 
. CONSULTING ACTUARY 


rato of she Innitete et Assam, Ke 

ow ns 

ey KE} EY A 
echaft, etc. 

No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D, 
(in mathematics) 



























Consulting Actuary 


1312 Geddes Avenue - 
J H. NITCHIE, 

. ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TeLEPHONES: Central 739. 


Ann Arbor, Mich. 





Automatic 8992 


Insurance Attorneys. 


Se 
J. Louis Kohl 











Hartwell Cabel. 

CASELL & KOHL 
Attorneys at Law 

80 First Nat'l Bank Bidg., Cincinnati, O, 


Special attention given to insurance cases, 





WANTED—Young man having local, 
general and special agency experience, 
desires position as special agent. Would 
accept assistant special to start. Michi- 
gan preferred. Best of references. E 14. 





TO LIFE INSURANCE MANAGERS! 
If interested in an agent’s rate book cov- 
ering all forms of policies, non-partici- 
pating on American and 3% per cent 
value, preliminary term, first year valu- 
ation, actuarial costs can be saved by 





communicating with R 19, Western Un- 
derwriter. 





SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 
In answering advertisements please men- 
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ILLINOIS LIFE 


INSURANCE COMPANY CHICAGO 
JAMES W. STEVENS, President 
to selichle cad cnsegone man who are enpericnsed ia or who would like 
Address the HOME OFFICE; 
FORT DEARBORN BUILDING 








1 tedu 


Offers 











1344 MONROE STREET 


Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


Bb. C. ROSE, General Agent, 706 First National Bank Building, 




















Cincinnati, O. 
PLAYER-PIANOS 
PIANOS PRODUCT PIANOS 














me BALDWIN PIANO = 











— ; — | HOWARD 

267-269 Wabash Ave. 

PIANOS _| + Peer | PIANOS 
PIANO-PLAYERS 

















TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Kansas City, Mo. 
Organized April 20, 1907 


$27,159,250 Insurance in Force Dec. 31, 1907 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 
HOME OFFICE KANSAS CITY, MO. 





Commerce ial Life 
Insurance Company 


LOUIS M. WISE, Presiéent 


State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 





Incorporated under the laws of the 


The Call of 
Modern Times 


in life insurance is for a Fixed Low 
a Clear Liberal Contract and 


Security 
ESTIMATES ELIMINATED 
DIVIDENDS DISCONTINUED 
EVERYTHING GUARANTEED 


in the Massachusetts Low Premium (“‘Non- 
Participating’’) policies issued only by 














The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, Presiéent 
WILBUR 8. WYNN, Vice-President and Actuary 





THE WORLD'S RECORD. 


om Ingusance in Fores Admitted Anete afer Lisblietes, 7 
keene Sissi sitrts ; as, 
aie $33,615,656 $1,016,072 9690.418 $316,604 
1903....... $80,541,688 $1,527,036 $1,176,240 $850,786 
1908....... $49,713,796 $2,205,636 $1,815,059 $390,577 
1004....... ’ 148,904 $3, 160,083 $2,61 5,498 $544,585 
1006.. .... $74 440,588 #4, 126,682 $3,521 731 $605,317 
1906 $81,047,860 $5,353,744 $4,674,118 $679,626 


of execeds that of any other opniend ot the a 
® sum in exeess of 


the 
to 





““TRACTS TO AGENTS | THE COLUMBIAN NATIONAL 
950 First National Bank Bldg. ee see ane em ANY 
CH I¢AGO Write for Territory and Terms. 





MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 


You dividends have been increased for the last three years 
1906-7-8 at a rate equalled by no ether company. 

Cash values guaranteed in the new life and endowment pelicies, are 
equalled by few eompanies, and excelled by none. 

Attractive features have been added to standard policy forms. 

Liberal terms offered producing agents under the 1908 contracts. 

= 


For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 
$4 Nassau Strest, New York, N.Y. 
The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 











PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any ether Com 
pany, and fer each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jer. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. €162,480.27 per day in payments to Policy- 
holders and addition to Reserve. $73,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, LORISTON M. FAIRBANKS, 
President 


Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








TE dicen timer xediadvatnderenimnnel $100,000.00 
SERRE AE ee ee a ee Re 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
ihn ant cba dakecsadceinanandamadcnebe 62, 793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 

















done so, might as well wake up 

to the fact that casualty insurance 
is going to be written in their towns, 
and if they do not write it somebody 
else will. At the present time there is 
a noticeable activity on the part of com- 
panies in the middle west. Several of 
the younger ones in the field, which 
have done comparatively little except 
possibly in a few of the large cities, are 
now entering new states and are spread- 
ing into the smaller cities and towns of 
the states they already were in. The 
monthly payment disability companies, 
which have been in the field only a few 
years, are growing by leaps and bounds 
and their number is constantly increas- 
ing. The public is going to have cas- 
ualty insurance in its various branches 
presented to it more frequently than 
ever before. It is for the agents who 
are now giving this branch of the busi- 
ness but little attention to decide wheth- 
er they will take it up and push it or 
make the companies get it by other 
means. 


L OCAL agents who have not already 





For a number of years past the fire 
agents have made a fight on the evil of 
overhead writing, and they have battled 
successfully. Because they have not 
paid more attention to the liability busi- 
ness a very large part of what would 
have been theirs is now controlled by 
large city brokers and agencies. Not 
infrequently the same agents or brokers 
as control these liability lines are also 
in the fire business. Already agents in 
the smaller places are feeling the loss 
of fire business that is being handled as 
“trust lines” from the large cities, and 
on which local agents have to divide 
commissions. If the big city agents are 
permitted to control the liability busi- 
ness of the country because the country 
agents will not go to the trouble of 
learning that business and soliciting it, 
these same big city agents will make 
greater and greater encroachments on 
the fire business of the country. 

The constant tendency is for the cities 
to drain the country. The country 
agents must be on the alert if they are 
to hold what, geographically speaking, 
belongs to them. They need their local 
liability, steam boiler and bank burglary 
business. The companies are expending 
energy and money endeavoring to in- 
duce the small town agents to develop 
it. However, if the companies cannot 
get it through local agents, they will get 
it through large city brokers or through 
specials or any other legitimate agency, 
for they are going to have it. 





When the local agents in a town neg- 
lect the casualty business, they encour- 
age others to start in it. When a spe- 
cial agent seeks a local representative, 
he has little trouble in convincing him 
that the other agents are not doing 
much and that he ought to be able to 
do a good business. If, on the other 
hand, even one agent in a small. place 
specializes on the casualty lines and 
builds up a good business, it has a dis- 
couraging effect on many others who 
might enter the business. If they find 
on their early canvass. that the one 
active agent has already secured nearly 
every risk they solicit, they conclude 
that he has the town corralled and that 
it is useless for them to go against him. 
The more people of the’kind that are 
easily discouraged stay out of the in- 
surance business, the better for it. It 
has too many already. 





There are many aids to help educate 
a man in salesmanship. Much is to be 
gained by these. First a man must get 





a general idea of the business, its scope 
and plans. Next he must master the 
contracts of his company and learn all 
about it. 

Then comes the assimilation of the 
principles of salesmanship. The school 
of experience is a valuable teacher and 
it is out on the firing line where a man 
learns the most. Such learning is the 
best he acquires. He succeeds or fails, 
falls down or is rebuffed. Each experi- 
ence is an asset that is used in estab- 
lishing and promoting his success. 





Many agents do not see the neces- 
sity of aiming at one object. In aiming 
at the target they do not hit the center. 
They never hear the bell ring. Such 
an agent wanders. When he talks to 
a prospect he does not strike fire. He 
talks on every subject but the vital one. 
This agent does not appreciate the fact 
that securing an application requires a 
definite line of procedure. It can not 
be done in a roundabout way. A man 
must be able to analyze a case thor- 
oughly. He must be able to tell why 
he is not able to land a case. An 
agent’s business is one of selection and 
rejection. By keeping his mind on the 
material points, the decisive arguments, 
he should cast out the superfluous. 





Soliciting that is routine work merely 
will never get many applications. The 
spark of fire must be there. The very 
love of the work must be an inspiration. 
A man’s personality must be thrown 
into it. An automaton will only work 
by machinery. It is lifeless, bloodless. 
The man who shows he believes in 
his cause, who has the spirit of the old 
patriotism, whose face radiates the heat 
of his arguments, will succeed. 





The United States Fidelity & Guar- 
anty Bulletin, in an excellent article, 
makes use of language quoted below: 

“A knowledge of your business will 
enable you to intelligently explain to 
your customers the reasons for its re- 
quirements, and, much to your surprise, 
they will point you out as being one 
surety agent in the community who 
knows his business. Business men 
like to do business with those who 
know how. It was only a few days 
ago that a large contractor voluntarily 
submitted his latest financial statement, 
together with a tabulated list of his 
work on hand, just for our files, say- 
ing ‘that we had trained him into the 
habit of being frank with his surety, 
and that he liked to do business with 
such a concern.’ He did this despite 
the fact that at times we have seen fit 
to refuse to sign his bonds when we 
felt he was taking more work than his 
capital justified. Business men don’t 
get offended when your demands are 
just and businesslike.” 

This applies to all other kinds of 
insurance agents as well as surety 
agents. The efficient business man loves 
the person who is “onto his job.” He 
respects the man who knows what his 
goods are worth and refuses to sell 
them for less or throw down the bars 
as regards conditions and requirements 
upon the assured. 





Don’t forget that the component 
parts of enthusiasm are optimism, in- 
telligent effort, energy, persistence, per- 
suasion, etc. 





To live a simple life does not mean 
to wear the cheapest kind of clothes 
and live in a garret, but to substitute 
the simplicity of true worth for the 
complexity of cheap extravagance. 











Surety and Fidelity 


In regard to the necessity of getting 
good rates for bonds, part of which 
must be reinsured, the United States 
Fidelity & Guaranty says: 

“As a rule, we can handle a bond up 
to $300,000. Beyond this. amount, in 
order for the risk to be reinsurable, the 
agent must secure a somewhat higher 
rate, and the home office should be 
asked to name this rate in each instance. 
In many instances applications for 
large judicial bonds are received at the 
home office, the rate of premium be- 
ing 6 or 7 cents. This rate, of course, 
makes it absolutely impossible to rein- 
sure the risk, and, therefore, places us 
in a very awkward position. Agents 
should realize the utmost importance of 
obtaining adequate rates on such bonds, 
and should insist upon them. 

“The importance of joint control of 
the assets in large judicial risks can not 
be overestimated. This is so not only 
because of the protection it gives the 
surety, but also because of the fact that 
all assets over which we have joint con- 
trol are credited in our favor when 
determining the amount of our reten- 
tion on a particular risk. Take, for in- 
stance, a $1,200,000 executor’s bond 
when the personal assets amount to 
$600,000. Unless the rate obtained is 
exceedingly good it would be impossi- 
ble to reinsure it down to our retention. 
However, if joint control is obtained 
over the personal assets amounting to 
$600,000, we could handle the whole 
risk.” 














As a rule, surety companies object 
to bonding treasurers and tax collect- 
ors for their second term in office un- 
less they had bonded them for the first 
term. The reason for this is that these 
officials, if short the first term, will 
almost certainly get the money some- 
where, so that they may be checked out 
with clean records. Then if a shortage 
occurs during the second term, part of 
which really occurred during the first 
term it is almost impossible to prove 
that it did not all occur during the sec- 
ond term, and the surety for the second 
term is likely to be held for the full 
amount. 





While there are many ways in which 
surety bonds can be made to take the 
place of other and less desirable busi- 
ness processes for the accomplishment 
of the same end, a very large part of 
the growth of surety business must 
come from the breaking down of the 
system of personal suretyship. An 
agent in Indiana, who showed that he 
was a live man by writing more busi- 
ness in a town of 2,500 people than 
many agents write in places twice as 
large, adopted the plan of going to the 
courthouse and getting from the rec- 
ords the number of fiduciary bonds is- 
sued, the total amount of liability under 
them, and the amount that had been as- 
sumed by a number of persons. Thus 


{five prominent men were found to have 


gone on bonds for nearly $100,000 
within a year. The agent published 
this information in a local newspaper, 
omitting all names. Such a publication 
tends to bring to the attention of per- 
sonal sureties the liability they are as- 
suming and it also calls the attention 
of the general public to the same fact, 
for in small counties people know pret- 
ty well who the few prominent men are. 
It does not help a man’s credit to have 
his neighbors know that he has laid 
himself liable for perhaps much. more 
than he owns and is likely to make him 








more cautious about assuming such ob- 
ligations. If the public could be scared 
out of the dangerous practice of going 
on personal bonds, the field would be 
clear for surety companies to do a 
good business. 

In this connection attention may be 
called to the recent action of the 
attorney-general of Illinois in bringing 
suit against the estate of a former state 
treasurer to collect fees withheld by 
him and also by a number of other 
treasurers for whom he had been 
surety. The supreme court held some 
months ago, that certain fees for some 
twenty years back should have been 
turned into the treasury. The legisla- 
ture adopted a resolution requestin 
that no action to collect these bac 
fees be begun, but the attorney-general 
holds that he can not be restrained 
from doing his duty at the request of 
the legislature. 





While most bonding companies are 
very partial to fidelity business, some 
of them are not eager to capture the 
large fidelity lines in the leading cities. 
These lines have been the subject of 
competition so long that the rates have 
been reduced to a low figure. No em- 
ployer is going to the trouble of get- 
ting up the information necessary in 
making a change of companies unless 
there is a saving in view for him. This 
means that a already low rate must be 
cut still further, and there is not 
enough in it to make it attractive. 


NEED PROMPTER COLLECTIONS 


A casualty manager writes as follows 
on one of the needs of the business: 

“There are several crying needs in 
casualty insurance, and one of the most 
urgent is a more business-like manner 
of handling the collection on the part 
of agents, and of payment on the part 
of their customers of premiums. I hope 
this paragraph will catch the attention 
of agents, but more than that I hope 
that it will fall under the eyes of some 
of the laymen. 

“In the mad race for business agents 
have given their customers entirely too 
much leeway and have permitted them 
to pay for premiums nominally in sixty 
days, but actually any old time they 
saw fit. Customers have fallen easily 
and willingly into the habit of taking 
the limit and then some, until it has 
come to pass that very many people 
who otherwise appreciate the impor- 
tance of ‘disability insurance fully as 
much as: they do any other line of in- 
surance, pay their insurance debts be- 
latedly and last of all. Many, indeed, 
wait so long that, having had ho claim, 
they begin to look upon it.as a dead 
horse.’ ‘ ¥ 

“One should have regard for sugh: an, 
obligation as he does for currengatipty 
grocery and drygoods-bills and Wey Dy 
a reasonable length of time after, 
upon, delivery of policy. If an acci-, 
dent policy were to be lapsed, as a life, 
insurance: jlicy is,,at.the end of thirty, 
days, the, slow pokes would turn over a 
new -lea “But unfortunately general 
agents aré.afraid to be thus drastic. 
Neither could ‘they adopt such heroic 
remedies unless some sort of an agree- 
ment could be arrived at. 

_ “It is not only the time such obliga- 
tions remain unpaid, but it is the fact 
that customers are permitted an indefi- 
nite length. of time. It is unbusiness- 
like and demoralizing and ought to be 
corrected.” 








A man who is too poor to pay the 
premium is certainly too poor to carry 
the ris 
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Liability Insurance 


Some liability companies are not re- 
quiring an audit on pay rolls of custom- 
ers that they believe are furnishing hon- 
est reports. Now that the assured 
knows a company can audit his pay 
rolls at any time he prefers to furnish 
accurate reports and avert the annoy- 
ance of having his books overhauled. 
After an auditor finds a concern is not 
clipping the pay rolls after a few ex- 
aminations, he feels it is not necessary 
to make an audit every year. 

The modern system is to limit the 
time an audit can be made to within one 
year after the expiration of the policy. 
Formerly an audit could be made at any 
time and the assured was confronted 
with an auditor perhaps five years after 
the policy expired. It was necessary to 
dig up the old files to get at the books. 

The companies have established in 
court their right under their contract to 
investigate the pay roll. Having done 
$0, the tendency since then has been to 
secure accurate reports and also for 
the companies and assured to get to- 
gether on a satisfactory time and meth- 
od in going over the books. 














As illustrating the need of pay roll 
atiditing, a manager in a_western city 
tells the following: Some years ago he 
took charge of the office of a company, 
which at the time did not do much 
auditing, and among papers found an 
application for a contractor’s liability 
policy which had been in force two or 
three years before. He remembered 
that another company with which he 
had been connected had carried the risk 
at one time and had found crookedness 
in the pay roll. It had learned through 
a discharged cashier of the contractor 
that he kept three sets of books and di- 
vided his ‘pay roll about equally among 
them. The manager went to the con- 
tractor and placed before him affidavits 
showing his crooked dealing. 

“Well, I guess you’ve got me,” said 
the man. “What do you want?” 

“Fifteen Hundred dollars additional 
premium.” 

He promptly wrote a check for the 
amount. 





The widest difference of opinion ex- 
ists among liability men as to the ad- 
vantages and disadvantages of having 
liability companies handled by fire 
agents in large cities. The Philadelphia 
Casualty recently closed its branch of- 
fice in Chicago and went into a fire 
agency and is much pleased with the 
results. The Norwich & London Acci- 
dent, on the other hand, started in a 
fire agency in Chicago and then went 
out of it, and its business has increased 
rapidly since the change. Men who run 
independent liability offices state that 
many fire brokers come to them in 
preference to fire offices which have lia- 
bility companies, because they do not 
want other fire insurance men to get 
close to their customers through their 
liability business. Four liability com- 
panies have their general agencies in 
Chicago in fire offices and thirteen have 


offices or general agencies inde- 
of fire offices. 


Whe liability companies on their expi- 
rations due find as a general 
thing re ‘Wells on the larger 


concerns. The : jum risks 
are not affected to : t. The 
financial depression ‘has’ a let-up 


in the output of large e rises. Men 
have been let off and there is somewhat 
of a cessation all along the line. 








A man who spent many years in ad- 
justing for casualty companies stated 
recently that he regards it as poor pol- 
icy for the representative of a liability 
company to investigate every trivial ac- 
cident reported. If the report is made 
out properly he can readily see that in 
many cases there is no Tiability and 
very little likelihood that anything fur- 


says that if a liability company repre- 
sentative investigates such cases he 
gives the employes an idea the employ- 
ers are scared and they encourage the 
person injured to make claim and stand 
out for some sort of settlement. 

In illustration of his opinion he cites 
a case where one of his assured com- 
plained that he did not look after acci- 
dents properly. Accordingly he inves- 
tigated the next one. He went out in 
the shop where 150 men were at work 
on one floor and with the superintend- 
ent looked the machine over carefully, 
questioned the injured man, who admit- 
ted he was hurt through his own care- 
lessness. Finally he said to the super- 
intendent, “Look around quickly and 
see how many men are working.” Not 
one was; all were watching the investi- 
gation. “Now,” said the liability man, 
“this thing has been going on twenty- 
three minutes. You can figure out what 
your loss is through idleness for that 
period.” The assured concluded to let 
him look after accidents in his own 
way. 





Some large city brokers insist that all 
accidents reported by their customers 
shall be reported through them. Some 
managers tell them very frankly to take 
their business elsewhere, as they posi- 
tively will not permit any broker to 
have any part whatever in the handling 
of claims. They do not propose to be 
constantly subjected to pressure to set- 
tle on some basis which will help the 
broker in getting or holding business. 





An experienced liability manager said 
recently that while the $5,000-$10,000 
limit is the generally accepted standard, 
the assured makes a mistake in not pay- 
ing the small extra premium for a high- 
er limit. He called attention to the 
case of a firm of manufacturing cloth- 
iers in Chicago. It is in a good build- 
ing and there is practicaly no danger 
from that source. The hazard of the 
business is ordinarily small, the acci- 
dents generally consisting of small ones 
inflicted by shears or sewing machines. 
Yet not long ago that firm had an ele- 
vator accident in which several persons 
were killed. Fortunately it had policies 
of various kinds aggregating a $30,000 
limit for one accident. 

Another case could be cited where a 
verdict for $35,000 was recently given a 
man who was injured by the dropping 
of a piece of structural steel from a 
building which he was passing. Should 
judgment eventually be given for that 
amount and affirmed the contractors 
would have $30,000 to pay in addition 
to the $5,000 the liability company 
would contribute. 





The handling of big trust lines by lia- 
bility companies is being reduced to 
something of a science. The best ex- 
perts the companies have are put to 
work on the forms. To cover proper- 
ties scattered here and there with spe- 
cial conditions requires considerable un- 
derwriting knowledge. 

Most of this business comes through 
Chicago and New York brokers, who 
control the fire insurance lines. The 
general offices of the large corporations 
are, for the most part, located in these 
two cities. The tendency in fire insur- 
ance is to place the entire line covering 
properties everywhere in the hands of 
one office. With the development of 
fire insurance concentration, the same 
course is being pursued in liability. This 
deprives the resident agent of the com- 
mission, although some companies aim 
to force the broker to pay the resident 
agent a commission the same as is done 
in fire insurance on trust lines. 

However, as some companies allow 
the broker the full commission, the res- 
ident agents find they are losing their 
hold on trust lines and the companies 
are not strong enough to force a recog- 
nition of the resident agents. They may 
be strong enough when acting together, 
but with so little co-operation no com- 
pany is strong enough to act alone un- 


Miscellaneous Lines 





Bank burglary companies had a stiff 
run of losses this year in Missouri, Kan- 
sas and Oklahoma. It is thought a gang 
of safe blowers is operating, and it 
seems to have some valuable informa- 
tion as to the character of safes used. 
Most of the robberies are in connection 
with barks using old-fashioned or medi- 
ocre safes. The burglary companies are 
using this experience to influence the 
banks to put in high-grade safes. 





That there is any difference in the 
value of the service rendered by plate 
glass companies would be doubted by 
many persons, yet such a difference ex- 
ists. A manager in Chicago lost a line 
on a cut rate a year or two ago. Re- 
cently it came back to him at his own 
rate, because the assured wanted his 
company’s service. Large plates of all 
sizes are not carried in stock in Chi- 
cago, and when a plate is broken, if one 
of the right size can not be secured im- 
mediately, the alternative is presented 
of waiting till one can be secured from 
the manufacturers or buying a larger 
one and having it cut down. The last 
named course is expensive and some 
companies will not adopt it. The com- 
pany referred to does this when neces- 
sary. A show window in a big store 
has a daily money value to the owner 
and he objects seriously to a delay of 
several days or a week in replacing a 
broken plate. Accordingly in the case 
mentioned the assured was willing to 
pay a higher rate in order to have bro- 
ken plates replaced without an hour’s 
unnecessary delay. 





Plate glass supplies are in some of- 
fices and never used. A few words even 
at odd moments would secure a risk. 
Agents do not yet appreciate the value 
of the by-products. The use of by- 
products have made the packers mil- 
lionaires. The agent who neglects plate 
glass, burglary or some of the so-called 
minor lines is simply depriving himself 
of commissions to which he is entitled 
if he grasped the opportunity. 





The Hartford Steam Boiler has col- 
lected as far as possible statistics on 
steam boiler explosions and presents 
the following summary from 1879 to 
1907: 


Persons 
Number of Persons Persons Killed and 
Explosions Killed Injured Injured 











208 213 421 

259 555 814 

251 313 564 

271 359 630 

263 412 675 

254 251 505 

220 278 498 

. 254 314 568 
1887... ccccce 198 264 388 652 
1888....c006 246 331 505 836 
1889... cccece 180 304 433 737 
1890... .cceee 226 244 351 595 
IBOL..cccccee 257 263 371 634 
1892... cece 269 298 442 740 
1898. ....2006 316 327 385 712 
1894.....0.2- 362 331 472 803 
1895......2.. 355 374 519 893 
1806... cece 346 382 529 911 
1697... ccccee 369 398 528 926 
324 577 901 

298 456 754 

268 520 788 

312 646 958 

304 529 833 

1903......+++ 383 293 522 815 
21904... .ccece 391 220 394 614 
1905... ccc 450 383 585 968 
1906........4- 431 235 467 702 
1907....000-. 471 300 420 720 
Totals..... 8,512 8,433 12,734 21,167 





One company calls the attention of 
agents to the fact that some of them are 
failing to report in what manner glass 
is set. This is a very serious omission 
from a daily report. The rate on 
clamped glass is much higher than that 
set in sash. Companies must get this 
advanced rate or generally they will 
lose money on clamped glass. It is 
much more likely to be broken than is 
glass set in sash, for a little settling of 
a building may throw the weight of the 
plate on the small part held by the 
clamps. It is much more costly to re- 
place than is sash glass, as frequently 








ther will be heard of the matter. He 








less it desires to lose trust business. 


edge and they have to be drilled or 
notched for the clamps. Therefore it is 
evident how important it is that compa- 
nies do not accept clamped glass sup- 
posing it is sash glass. 





The Fidelity & Casualty relates one 
of its fly-wheel experiences. It lost a 
line it had carried for three years to a 
company that took it at a cut rate. A 
few weeks later the fly-wheel exploded, 
wrecked the engine room and shut down 
the works. The loss was settled for 
$6,643. The settlement was unsatisfac- 
tory to the assured and they came back 
to the Fidelity & Casualty with fly- 
wheel, steam boiler, employers’ and 
public liability lines. 





Disasters in which children are in- 
jured or killed always awaken the at- 
tention of the people generally to the 
dangers to which the little ones may be 
exposed, and of which no notice had 
been taken. In February a boiler in 
the basement of a school at Adrian, 
Mo., exploded, tearing away a floor and 
precipitating a teacher and sixty pupils 
into the basement, there to be burned 
on the hot wreckage and scalded by es- 
caping steam. Doubtless there are hun- 
dreds of uninsured boilers in school 
houses in the country. Insurance will 
not prevent every explosion, but the 
careful inspections of a good boiler 
company will do all that human fore- 
sight can do to prevent them. Agents 
would do well to call to the attention 
of boards of education that have prac- 
ticed unwise economy the unnecessary 
dangers to which they are exposing 
children. While the Collinwood school 
fire is fresh in the minds of the public 
is a good time to do this. 





The Maryland Casualty records six- 
teen bank burglaries and attempts be- 
tween Dec. 4 and Feb. 16, in which bur- 
glars got away with nearly $50,000, be- 
sides doing a large amount of damage. 
These robberies all occurred in compar- 
atively small towns and all but one 
were in the west. 





_ An experienced plate glass manager 
is of the opinion that there is even less 
profit in the business in the smaller 
towns than in the larger cities. The 
actual breakage is not generally re- 
garded as so heavy in the towns as in 
the cities, but the cost of replacement is 
exorbitant. So little plate glass is han- 
dled in these small places that nobody 
has good facilities for doing the work. 
Dealers are obliged to bid high because 
they or their men are liable to break 
the large plates in handling them. So 
high are their bids that, in case of a 
break, local dealers put in such high 
bids that it often is found cheaper to 
get a dealer in some large city to send 
the glass and the men and replace the 
light. 





TEAM WORK ESSENTIAL 


Every organized business, every en- 
terprise in which men are affiliated—to 
bring it right home, every insurance 
company is like a great orchestra. As 
in the orchestra, each man has his part 
to play, whether it be in a far distant 
corner of the field, in the passing of 
risks at the home office, the drawing 
of policies, or the duties of the presi- 
dent. 

And upon each man’s playing his part 
in time and in tune with every other 
part depends the success or failure of 
that company. 

Absolute loyalty to the common in- 
terests of the enterprise must prevail; 
any existing spirit of antagonistic crit- 
icism must be eliminated. Helpful sug- 
gestion is a very different thing and 
every company has its ear to the ground 
listening for the tread of approaching 
suggestions, but the man who lacks 
loyalty is standing on an inclined plane 
which is made exceedingly slippery by 
criticism, and at the bottom is a place 
of darkness, a sign over the entrance 
reading, “Home for Has-Beens.”—The 





the plates have to be beveled on the 


Fieldman (Penna. Casualty). 
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Accident and Health 


One of the managers of a large city 
accident agency remarked the other day 
that while formerly life insurance men 
produced 90 percent of the accident and 
health brokerage, the tide had turned. 
Now, he asserted, the fire insurance 
agents, brokers and solicitors produce 
the largest amount. 

“Fire men,” said he, “are beginning 
to see the possibilities in accident and 
health insurance. They are brought in 
touch with men in taking care of their 
fire lines and they find they can just as 
easily corral the accident and health. 
Again, the payment of any sort of a 
claim, where the settlement is consum- 
mated without friction, always binds 
the agent more closely to the assured. 
If he has settled an accident or health 
claim, he is more solid with the assured 
along all insurance lines.” 








Question—What companies sell health 
policies independent of accident? 

Answer—Of the larger companies, 
there are none that we recall except 
the General Accident and Pacific Mu- 
tual Life. 





A man who was solicited for accident 
insurance writes to the agent as fol- 
lows: 

“T have carried an accident policy for 
40 years by accepting Christ through 
faith, repentance and baptism and striv- 
ing to live the Christ life. I have found 
it sufficient for every need and I desire 
no other insurance.” 





It does but little good to send out 
circular matter unless it is followed up 
with a personal call. Circular letters 
and literature can be used advantage- 
ously, unless backed up by an inter- 
view, the expense incurred is futile. 

Practical experience shows that a hit 
or miss campaign does not bring satis- 
factory results. The best method is 
concentrate one’s fire on one block or 
building in a large city. In the country 
towns, the village can be worked and 
then the surrounding burgs in turn. 
The main idea is to save time and make 
every cent expended yield the largest 
returns. To go from one end of the 
town to the other or to seek a man or 
two at one point and then drive to an- 
other burg to try to land somebody else 
may bring some returns, but the results 
will be greater if one section or one 
town is worked at a time. 





This may be called a day of accidents. 
There has been a material increase in 
the number and gravity of accidents. 
With greater congestion in the cities, 
the phenomenal growth in railroad, 
Street car and interurban transporta- 
tion, with the vast industries and their 
ponderous machinery, with the in- 
creased peril in means of pleasure even, 
have come a steady multiplication of 
accidents. It must be so. Twenty-five 
years ago was primitive compared with 
today. 

_ Never was there so great need for ac- 
cident insurance. Never was there a 
finer opportunity for the accident agent. 





_J.W. Fritts of the Pacific Mutual Life 
gives an interesting experience of his as 
follows: 

“I once solicited the foreman in a 
large foundry for accident insurance, 
but he tried to turn me down with the 
once much used excuse, ‘the Lord will 
provide.’ He had 95 men under him, 
many of whom laid by nothing for a 
rainy day. When one got sick or hurt 
it became necessary to pass around a 
subscription paper, which the foreman 
invariably signed. I said to him, ‘If 
your men had an accident and health 
policy, this subscription would not be 
necessary. Many of your new men 
when approached by me for accident in- 
surance want to talk with you about it 
first and are governed by what you rec- 
ommend. Now I will consider it a very 
great favor if you will allow me to ex- 





plain our plan of insurance to you, not 
to convince you that you should buy a 
policy, but that you may be able to give 
your men an intelligent answer.’ 

“He consented, and an appointment 
was made for 8 o'clock at his home that 
evening. When the hour arrived I was 
on hand, but before I began to explain 
our policy that would meet the needs of 
his men best, I had him ask his wife to 
come in, as she might like to listen to 
what I had to say. When I got through 
he expressed his approval of both our 
company and our policy. Then came 
just what I had been working for. His 
wife said, ‘William, don’t you think this 
would be a good thing for you? I do, 
and I would be glad to have you take a 
policy.’ 

“The rest of the work was easy. I 
wrote him a good policy and collected 
his annual premium, and through the 
interest of his good wife did the same 
for a brother-in-law and a nephew. 

“When I delivered these policies it 
occurred to me that men who had be- 
come interested in accident and health 
insurance might also take to a 20-year 
endowment policy. I began with my 
Mr. Foreman again, and after explain- 
ing the policy secured his application. 
Then, through the able assistance of his 
wife, I also wrote his brother-in-law 
and the nephew on the same plan. 

“Here were three accident policies 
and three endowments secured practi- 
cally at one stroke, but the wife did it. 
I would probably have gotten none of 
this business had I not secured the pres- 
ence of the foreman’s wife at the first 
interview.” 





Investigations made in Europe pre- 
sent considerable proof of a relation 
between personal accidents and fatigue. 
They show that more accidents occur 
late in the morning and afternoon than 
early, and more occur on Friday and 
Saturday than on Monday. In short, 
what statistics were collected go to 
prove that when people get tired they 
are more subject to accident than when 
they are fresh. If these conclusions be 
accepted as correct they present argu- 
ments in favor of accident insurance for 
men who think their occupation so safe 
that they need no insurance. The office 
man, after a hard half day, is less able 
to dodge the street car and automobile 
when he goes out for luncheon than he 
was when he went to work in the morn- 
ing. His occupation may not be danger- 
ous, but the wear and tear of it subject 
him to additional liability to accident, 
just as a man is more subject to disease 
when he is run down from overwork. 





In one of the company bulletins an in- 
cident is given showing how an active 
agent can go out and write up a body of 
men. Here is an~account of his ex- 
ploit: 

“The handsome stone bridge across the 
Connecticut river at Hartford, after three 
years of work, is completed, and while 
the workers were working on the bridge 
Agent Howard was at work among the 
workers. Strolling on the bridge one bleak 
fall day in 1904 he went to the most 
influential man on the job and wrote him 
a good sized policy, and before the year 
was over wrote him three times more for 
both life and accident insurance. Then 
he made a thorough canvass of every 
man on the job and built up an annual 
premium income of $7,190. He wrote 
every man on an annual basis, and not a 
single one has lapsed. This is what per- 
sistent canvassing and recognition of op- 
portunity will accomplish. He kept his 
eyes open, and when he found a lot of 


men gathered together to do a certain] 


work he recognized that right among 
them was work for him to do and com- 
missions for him to earn.” 





“Remember, in all your talk, that 
your customer is forced into the posi- 
tion of your critic, rather than that you 
are assuming the position of his enter- 
tainer. Each of your arguments must 
be flawlessly logical. A good salesman 
is seldom a good drawing room talker.” 





Industrial Disability 


There is a lot of pessimistic talk 
these days about the business depres- 
sion. People begin to think the bow- 
wows are all about us. The agent ab- 
sorbs it unless he wards off the microbe 
by constant activity. The microbe of 
pessimism does not lodge in the mind 
of the hustler. If a factory turns out 
some hands, jump to those that are em- 
ployed. There are plenty of men that 
are at work and can afford insurance. 
After a while most of the unemployed 
will be at work. In days of unsatis- 
factory business conditions, the agent 
has to put on more steam and when he 
gets under full head it is just as easy 
to work at that pace as it was when it 
was not quite so strong. 

The salesman who keeps going is 
immune to the pessimism microbe. He 
is always an optimist. 











The Woodmen’s Casualty of Spring- 
field, Ill., is writing two policies for 
women. One insures women wage 
earners on the dollar a month plan with 
$2 policy fee. It pays $25 a month 
benefits and $250 death benefits. 

The other is the women’s accident 
policy costing 50 cents a month. This 
can be secured by housewives or others 
with no stated income. It pays $300 
death benefits, loss of both feet, both 
hands, one hand and foot or both eyes. 
For one hand or foot $150 is paid and 
for one eye $75. Specific losses are 
paid as follows: 

FOR FRACTURE 
Of the bone of the upper arm....$50 


SI EN cichet ier aduwdereand ee 50 
of Ce Beer eee 30 
Of the elbow, radius or ulna..... 30 
Cer ee PUR once chaudieasoaces OO 
Of the bone of the thigh......... 60 
Of the skull, both tables.......... 70 
Se NE Be be cebnah etait ks oe ke 40 
Of the shoulder blade............ 50 
FOR SEVERANCE 
Ce OO BE TUNE sos os nscsee ooes $15 
ee WY SS a 03 550d ce Ks den eedu ve 15 
Of two or more fingers.......... 25 


Double benefits are paid for travel 
accidents and the 10 percent accumu- 
lation feature applies. 





The North American Accident spe- 
cializes on farmers more than any other 
company and by adjusting the benefits 
to meet the hazard of the occupation 
has a favorable experience. Writing 
farmers requires something‘of the same 
underwriting ability as is required by 
the farm fire insurance companies. Lo- 
calities have to be selected and there 
must be a selection and rejection based 
on sound principles. 

In the poorer sections where farm- 
ets are not employed during the winter 
months, there is a distinct moral haz- 
ard. In the more prosperous western 
communities where farming is done 
on a larger scale, the farmer is about 
as busy one time as another and the 
loss of his time is felt. Such risks are 
counted good. 

When a district manager goes into a 
community to write farm business or 
get an agent started he hires some well 
known man to accompany him, and 
introduce him. He thus saves time in 
having a man acquainted with the roads 
guide him, and furthermore the pilot 
is able to select the class of men that 
are desirable. Again if the agent is 
vouched for by a reputable citizen the 
agent’s work is made far easier. 





The agent is the company in his 
community and the public forms its 
opinion of the company largely by the 
character of the agent. The company 
depends on the agent for its business 
in his town. It looks to him to make 
it a factor. There are a number of 
responsibilities on the agent after all. 
It is up to him to develop .the field. 
All depends on his effort. The com- 
pany offers its capital, contracts, assist- 
ance. It pays the claims. The agent 
manipulates the machinery. If he al- 





lows it to be idle a good part of the 
time or operates it crudely, he is not 
living up to his opportunity. Every 
healthy man is a prospect. An agent 
can never overproduce. In other lines 
if a house sells too much its salesmen 
are laid off. Not so with the insurance 
man. There is no danger to the agent. 
He can produce as much as he desires. 
Trusts do not affect him. He has the 
field before him and it depends on him 
to cultivate it. His only limitation is 
the hours for work. 


APHORISMS FROM ADDRESS 
OF PRESIDENT R. R. KOCH 


The following are excerpts from an 
address of President R. R. Koch of the 
American Assurance before the Detroit 
Conference: 

The relationship of an agent to the 
company he represents and to its pol- 
icyholders is, or should be, that of 
a “close-communion” copartnership, 
where the interests of one member are 
so nearly allied to those of each other 
as to be practically identical. 

The agent must depend upon the 
company he represents quite as much 
as does the company depend upon the 
agent. Insurance agents were never 
more necessary to the well-being of 
mankind in general and to insurance 
companies in particular than they are 
today, since they constitute the one 
really great factor in the success of the 
business in which we are engaged. 

The one besetting sin upon the part 
of a great many, too many, so-called 
agents is the disposition to make of 
this undertaking a mere makeshift— 
a temporary occupation, to be followed 
for a day or a week or a month, until 
something better presents itself to 
their attention. F 

A successful agency, individual or 
collective, counts for nearly everything 
worthy of man’s best efforts. ; 

That branch of the insurance with 
which we have to do is a profession, 
than which there is none more genteel, 
dignified, honorable or profitable. 

The agent is master in the truest 
sense of his own destiny. 

The successful agent in the insurance 
field is about the most independent in- 
dividual on earth. 

As a mirror reflects an image, so 
does the agent reflect credit or dis- 
credit upon the company he repre- 
sents. 

The one great and seemingly insur- 
mountable cause for dissatisfaction 
upon the part of the policyholders— 
the most mischievous, unreasonable 
and unwarrantable cause—has its be- 
ginning with the presentment of claims 
that are practically or wholly without 
merit, and which the company is ex- 
pected to pay without question. 

His relationship to his company 
prompts the agent to look carefully 
after its interests and to do what may 
be possible, consistent with honesty of 
purpose, to safeguard it against the 
payment of those claims which are 
without merit. 

His relationship to the policyholder 
dictates to the discerning agent 
that he should perform his duty with 
an unflinching determination to so act 
as to preclude the possibility of being 
charged with prejudice. 

Some men are honest, upright and 
conscientious in all their dealings with 
their fellow-men, and yet regard a cor- 
poration as public prey. 

It is the duty of the agent to exert 
himself to the utmost to give to his 
company all the facts in connection 
with every claim intrusted into his 
hands for investigation and report. 











It takes some men so long to “culti- 
vate” a prospect up to the point of 
doing business that when it is reached 
the prospect has retired rich or failed. 





A lot of so-called “Golden Silence” 
is only plated. 
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A Meyercord Art Calendar Panel 


(REPRODUCED IN MINIATURE) 


Meyercord 

Decalcomania 

Wood Panel 
Calendars 


Not only the most beautiful but the most 
economical method of Insurance advertising on 
earth. No more expensive perishable paper 
calendars needed. 


Meyercord Decalcomania 
Wood Panel Calendars 


are made of handsome natural colors, gold and 
silver, etc., like a striking oil painting. 

Upon this is mounted a monthly calendar 
which we replace annually. A permanent 
advertisement and a most artistic decoration 
for an office. 


Let us submit you a sketch for one of these 
calendars. 











CONTRACT 


A Meyercord Wood-Panel Sign 


(REPRODUCED IN MINIATURE) 


Meyercord 
Decalcomania 
Wood 
Panels 


One look at them will convince anyone 
that they are more than merely valuable to 
Insurance Companies. They are indispensable. 
Beautiful in coloring and original in design, 
they are a fitting decoration for any office. 


A 


Meyercord Decalcomania 
Wood Panel 


in the offices of your customers are a constant 
reminder of the importance and high character 

of your company. They retain their beauty for 

years. 
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See these Panels before you consider any 
more advertising. 








THE JEYERCORD COMPANY, Inc. 


1107 to 1112 CHAMBER OF COMMERCE 
CHICAGO 


American Manufacturers of Guaranteed Decalicomania "Transfers. 
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